






SIXTY-FIRST YEAR OF CONTINUOUS SERVICE _ 





5 


a 








Se toe 















WARS 1998° 














Ld ed C 


A el ee 











TH E SPECTATOR| 


AN AMERICAN WEEKLY REVIEW OF INSURANCE 


3 





























Volume CXX 


Number IX 


New York and Chicago, Thursday, March 1, 1928 


Pour Dollars Yearly 
Single Copies 25 Cents 














on 











ee ee 
OF eo UL 





I 
{\ 


— 


THATERETUEL 


Ttgacee 








UL 





\ ti 
ee 








ASSETS LIABILITIES 
Investments: Reserves for Losses and: Loss Ex- 
U. S. Government Bonds......... $1,061,399.00 CUNOGNG Ss . cileles os wee oe 
—_ 7 County and Municipal rae Unearned Premium Reserve...... 
EEE i tens ee ea 796,285 .00 +s , 
Railroad Bonds and Stocks...... 2,808,475 .00 —— oe Taxes, 
Public Utility Bonds and Stocks.. 3,642,350.00 Vol ah iS ea ara 
Miscellaneous Bonds and Stocks.. —_1,030,160.00 oluntary Keserve.............. 
Guaranteed Real Estate Mortgages 1,003,700.00 Capital Stock.... $1,500,000.00 
Surplus......... 1,148,821 .51 
$10,342,369 .00 Surplus to Treatyholders...... 
Cash in Banks and Office....... $615,765 .23 
Premiums in Course of Collection. 902,391.61 
Interest Due and Accrued........ 116,276.01 
Other Admitted Assets........... 156,934.39 


Total Admitted Assets..... 


GENERAL REINSURANCE CORPORATION 


Admitted Assets...... 
Net Written Premiums 


E. J. BOLES, President 


80 John Street, New York 


STATEMENT OF CONDITION 
December 31, 1927 





$5,637,443 .10 
2,815,427 .49 


632,044.14 
400,000 . 0O 


$2,648,821 .51 





$12,133,736.24 


Dec. 31, 1926 


$10,584,973 .01 
5,168,553 . 06 


Loss and Premium Re= 


7,308,935 .20 


server eee ee we eee 


Total Liabilities 


8,452,870. 59 


ee 





$12,133,736 .24 


Dec. 31, 1927 Increase 
$12,133,736.24 $1,548,763 .23 
5,922,421 .16 753,868 . 10 


1,143,935 .39 


CASUALTY, FIDELITY AND SURETY 
TREATY REINSURANCE 
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e A direct contract with the Company 


Unlimited territory 


& 


Participating and Non-Participating Policies 


A real opportunity to grow with the 
Company 


An equipped office in one of the Reliance 
Branch Office cities, of which there are 
thirty-eight 

The active co-operation of Reliance super- 
visors in the organization of your agency 


The Perfect Protection Policy which as 
sures more interviews, lower lapse ratioand 
from 25% to 40% more life insurance sales 


. 


@ 


Prospect finding service 


@ 
8. 
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Newspaper Advertising 


e@ 


The Reliance Life, which gives its under- 
More than three ; : 
writers the prestige of a strong, progressive 


hundred seventy- institution 
six millions of 
Today, write for our booklet, “Selling 


Life Insurance r 
in f, Perfect Protection’’ which gives other 
in rorce. salient features in the Reliance Program. 


er 
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“Sell Perfect Protection 
and you’ll sell MORE 


Life Insurance” 


RELIANCE LIFE 











RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
FARMERS BANK BUILDING, PITTSBURGH, PA. 


Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 4 
at the postoffice, New York, N. Y., under the act of March 8, 1879. THE Spectator, Volume CXX, Number IX, March 1, 1928; $4.00 per annum. Z 
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HEARING ON EXPENSE 
AMENDMENTS 


Large Representation Present at New 
York Conference 


PROPOSALS APPROVED 


Action Delayed for Certain Corrections and 
Further Hearings 

The hearings held last week at the New York 
office of Superintendent of Insurance James A. 
Beha on the proposed amendments to the life 
insurance sections of the New York Insurance 
Law were heavily attended, it being estimated 
that companies doing about 85 per cent of the 
life insurance business of the country were 
present. The superintendent presided. The 
hearing in the morning concerned proposed 
changes in Section 97 which deals with ex- 
pense limitations and total business written an- 
nually. These amendments were thoroughly 
discussed and for the most part approved, 
although certain corrections were taken under 
advisement. The opinion was unanimous that 
the proposals represented a constructive move 
which should receive active support. The pro- 
posals were published in full in THE Specta- 
tor for February 9. At the close of the hear- 
ing it was decided that the proposals should be 
drafted into legal form with the suggested cor- 
rections included and that a further hearing be 
held later. Subsequent to such hearing the final 
draft of the amendments will be distributed in 
printed form. 

Superintendent Beha also announced that at 
some future date a special hearing would be 
held at which the representatives of the various 
agency associations would be given an oppor- 
tunity to express their thoughts on the sub- 
ject. The present position of the Life Under- 
writers Association of New York is strongly 
against any change in Section 97. 

In the afternoon the hearing was continued 
upon the proposals for standardizing the bene- 
fits included in life insurance policies and also 
the inclusion of the American Men Ultimate 
Table of Mortality as a permissive standard 
for the valuation of life insurance policies. 
Mr. Beha spoke of the American Experience 
Table as being antiquated. The general opinion 
seemed to be that there should be no objection 
to the use of the American Men Table and its 
adoption as a permissive standard will undoubt- 
edly be recommended to the next legislature 
The proposals regarding benefits were discussed 
with wide interest. 

No attempt will be made to secure any of 
the amendments during the present session of 


(Concluded on page 7) 


CO-OPERATION BETWEEN 
FIELD MEN AND AGENTS 


T. C. Moffatt Stresses Importance of 
Company Aid to Producers 


PRACTICAL METHODS OUTLINED 


Former President of National Association 
Addresses Fire Underwriters of 
Northwest 
That insurance company field men should 
possess knowledge of their business and under- 
standing of human nature in its application was 
the contention of Thomas C. Moffatt, past presi- 
dent of the National Association of Insurance 
Agents, in an address made yesterday at the an- 
nual meeting of the Fire Underwriters of the 
Northwest, held in Chicago. Mr. Moffatt’s topic 
was “What the Local Agent Expects from the 
Fieldman” and, with reference to the field- 
man’s understanding of human nature, he said: 
I do not believe that suffic‘ent care has been 
exercised by company managers in selecting field 
men with this quality in mind. The best in- 
spector or collector of balances without this 
quality may not have any business to inspect 
or balances to collect. Cheap help is the most 

expensive ! 

Declaring that the field man should be clothed 
with sufficient authority to apply the policy of 
his company to the business of the agent while 
on the ground, Mr. Moffatt said that the local 
agent has a right to expect that the field man 
will correctly report his ideas to the executives 
of the company so that mutual confidence will 
result. On this point Mr. Moffatt said: 

A local agent has greater respect for the field 
man who defends and explains the policy of his 
principal, so that there may be complete co- 
operation, rather than for one who is spineless 
enough to argue against his superiors and gossip 
about them with the local agent. Respect your 
company and the agent will respect you both! 

The training that I received in the home of- 
fice and in the field has been of invaluable assist- 
ance to me in the local agency business. It oc- 
curs to me that if all agents could appreciate 
what goes on in a home office, how the business 
is handled there, what happens to the daily re- 
ports, the mystic maze of reinsurance, block 
lines, conflagration district line limits ; through 
what routine losses go, on what basis reserves 
are carried against those losses; and how agents 
are classified in the minds and on the records 
of your company, they and you would benefit 
by the experience. All of these, if better under- 
stood and appreciated by the local agent, will 
make for a better understanding between com- 
pany and agent, and operate to develop more and 
better business for your particular company. — 

An agent divides his business among his 
companies along the lines of least resistance, 
and will do so as long as human nature is what 
it is. It naturally follows, then, that the better 
he understands the field man the more busi- 
ness the home office will receive. ; 

Agents would appreciate assistance trom field 


(Concluded on page 15) 
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MICHIGAN CONTINUES 
FIGHT ON AUTO RATES 


Withdrawal of Motor Club’s Injunc- 
tion Suit Does Not Halt Protests 


“AT COST” CARRIERS FLOCKING TO 
ATTACK 


National Bureau’s Action Called “Extor- 
tion” by Traverse City Newspaper 
LansinG, Micu., February 27—Withdrawal 
of the injunction suit brought some time ago 
against the stock automobile companies by the 
Federal Motor Club, “service” organization of 
the Casualty Association of America, Detroit 
reciprocal, is not preventing the reciprocal 
management from attempting to gain the same 
end, that of preventing the increase in public 
liability rates in this State, by other means. 
There is indication that a systematic effort 
is being put forth by Lawrence Goodman, man- 
ager of the Exchange and president of the 
Federal Club, to generate sentiment in every 
part of the State against the increase and to in- 
terest various city governmental bodies in the 
matter to the extent that they are acceding to 
his request that they petition Governor Fred 
W. Green to give the insurance department 
the power of automobile rate regulation through 
legislation at as early a date as possible. As 
there is some possibility that an extra session 
of the legislature will be called soon by the 
governor to take up a number of pressing mat- 
ters, several of these “inspired” petitioners are 
requesting the executive to include the matter 
of rate regulation in his call so that action 

could be taken at the special session. 

Among the letters along this line received by 
the governor was one from Grand Rapids. 
Fred H. Locke, city manager of the State’s 
second largest municipality, said: 

I wish to advise you it is the request of the 
city commission of Grand Rapids, that the legis- 
lature extend the supervision of the State In- 
surance Commissioner to cover all liability com- 
panies, and that the State Insurance Commis- 
sioner be empowered to suspend any rate sched- 
ule which in his judgment is not justified. 

The recent increase in rates by the confer- 
ence companies is called extortion in an editorial 
appearing in the Traverse City Record-Eagle. 
The Traverse City commission, also, has 
endorsed the Federal Club’s effort. The edi- 
torial said, in part: 


None but the people of Michigan will be 
to blame if the legislature does not pass the 
necessary act the next time they meet. * * * 
Nothing but the competition of a few insur- 
ance organizations that have not joined in the 
increase in rates can prevent what appears to 
be nothing less than extortion. 

The Munising mayor and city clerk and the 


(Concluded on page 23) 
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INCIDENTALLY OBSERVATION POST SMOKE 
R. E. G. SIMMONS, vice-president of the GENTLEMAN of much experience and a LMOST apologetically, Samuel - : 


Pan-American Life Insurance Company, 
of New Orleans, is said to have been a good 
hunter and now he should be a better one. A 
committee of the American Life Convention, 
in recognition of his work in the establishment 
of the American Service Bureau, gave him a 
shotgun described as a Belgain automatic with 
interchangeable barrels. It has one barrel de- 
signed especially for ducks. It is thirty inches 
long with full choke, while the other barrel is 
28 inches in length with modified choke and is 
ideal for hunting quail and other small birds. 

The plates on both the tool kit inside the 
gun case and on the stock of the gun are done 
in green gold and finely engraved. The gun 
case is fitted with air pockets all around thie 
barrels and stock and gun rod so as to prevent 
corrosion, while the case is padded and cush- 
ioned substantially so that it is thoroughly tight 
when closed, and there cannot possibly be anv 
rattle or movement of the different parts of the 
gun when it is being carried or transported. 

My confrére, who works on the next column, 
and who thinks he knows something about guns 
says, “Sure, it’s a good gun. I’d like someone 
to give one to me.” Anyhow it was picked out 
by Herbert M. Woolen, president of the Amer- 
ican Central Life Insurance Company, Indian- 
apolis; Clarence L. Ayres, president of the 
American Life Insurance Company, Detroit; 
and Claris Adams, secretary and general coun- 
sel of the American Life Convention. 

REE eo ak 

E are advised of a new use for an annuity 

table. A medical journal received a re 
quest for a life subscription from a Boston 
physician who wished to present it to a friend. 
The management of the journal was at a loss 
to set a price for such a subscription until some 
bright person thought of an annuity table. From 
then on it was easy. The price given was the 
same as an insurance company would charge 
for an annuity yielding the yearly subscription 
price. 

x ok x 
EPRESENTING his native State of South 

Carolina, by request of her Governor, 2% 
the one hundred and fiftieth anniversary of the 
historic encampment of the Revolution at Val- 
ley Forge, President William A. Law, of the 
Penn Mutual Life Insurance Company, made 
the principal address of the recent military ser- 
vice celebrating South Carolina Day, in the 
Chapel of the Colonies at Valley Forge, Penna. 

2 
NRED C. VAN DUSEN of the Van Dusen- 
Harrington Company—one of the oldest 
and largest grain firms in the United States— 
and president of the Minneapolis Fire and Ma- 
rine Insurance Company, was elected to mem- 
bership on the board of directors of the North- 
western National Life Insurance Company at a 
meeting of the board Friday afternoon, Febru- 
ary 17. 


good deal of wisdom recently observed to 
me that men are often drawn closer together 
by vices shared or discussed, however smal, 
than by virtues they may have in common. It 
reminded me of the story of the Englishman 
who nightly sat in a Berlin cafe and, at the con- 
clusion of his dinner, took out a gold piece and 
idly tapped an empty plate with it for several 
minutes before calling for his check and depart- 
ing. Finally the curiosity of the waiter came 
uppermost and he approached the Englishman 
and asked him the purpose of his strange be- 
havior. “Ah,” said the Englishman, “this gold- 
piece? Well, the first two white men who 
come in here and, sitting within earshot of me, 
talk of sometihing else but ladies and wine shall 
have it”! 

ek * 


HE old saying that “birds of a feather 

flock together” does not seem to apply to 
saints. They appear to have heeded Kipling’s 
advice that “down to Ghenna and up to the 
throne, he travels the fastest who travels alone.” 
For the ordinary man, with his judicious admix- 
ture of virtues and vices—well, he likes his bit 
of gossip even if it entail a discussion of his 
own frailities. 

* * * 


EN, because they are men, do good and 
M bad; but if they usurp a conversation with 
the relation of their good deeds the audience 
becomes bored. Also, if a man tells you how 
well and how constantly he follows the “straight 
and narrow,” you are apt to shun his company. 
On the other hand, if he modestly minimizes 
his beneficent actions, but occasionally dwells 
with relish on the tale of a wild escapade that 
involves no slander, he may well become a boon 
companion and the sharer of a warming “tot” 
now and then. 
* * * 


F URTHERMORE, if you meet a man in 
ordinary social intercourse he may prove 
an interesting conversationist, but that one meet- 
ing rarely establishes a definite basis of recollec- 
tion should you chance to meet him, say, three 
months hence. Now, if you meet him for the 
first time over a cup or two and in the atmos- 
phere of conviviality that generally reigns at 
such a time you soon come to conclusions about 
him, and rapidly discover whether you have in- 
terests in common. In addition, when you meet 
him again at a later date, he will probably hail 
you as a friend and the “ice” will have been well 


broken. 
* * * 


pe ’T misunderstand me. I’m by no means 
postulating that the deliberate search of 
more or less destructive vices will bring worth- 
while friends. I’m merely suggesting that a 
revelation of humanity is not particularly dam- 


aging. 








Jr., in an article in the magazine published 
by the Hartford Chamber of Commerce, points 
out that the city’s thriving insurance interests 
were based on that good old New England trade 
of rum and molasses. Hartford was a busy 
port of entry in the Colonial days, Mr. Ludlow 
writes, and the shipping trade was largely con- 
ducted with West Indian ports, from which the 
Hartford merchants imported rum, sugar and 
molasses to a considerable degree. “In time.” 
the article reads, “this maritime activity created 
an urgent demand for what was, and still js. 
to some extent, known as assurance.” 


* * * 


N those days a physician’s prescription still 

stood for a nasty concoction, loathsome to 
the eye and disagreeable to the taste, so I fear 
that the importations were not labeled “For 
Medicinal, Purposes Only.” . Mr. Ludlow, in 
fact, breaks down and tells all, thus: “No, not 
just the old family specific for sore throats and 
colds, but rum and molasses for every old use— 
mainly, no doubt, to warm the heart cockles of 
our courtly Colonial sires and to sweeten the 
dainties of the Colonial dames.” 


* * * 


OW the social complexion of American 
life changes with the centuries! Here, at 
the turn of the eighteenth century, we have the 
spectacle of these splendid patriots founding 
their fortunes on the rum trade and creating 
the need for a business which was destined to 
bring prosperity and renown to their city. A 
hundred years later, Carrie Nation was smash- 
ing saloon windows and a popular refrain ot 
the day ran: 
The man who sells for the sake of gain 
Rum, gin and brandy and sweet champagne, 
He’s worse than the drunkard—yes, by far, 
Who daily stands at the old oaken bar. 
Though he rides in his carriage neat, 
Driven out by his darkey Pete, 
He does sell for the sake of gain, 
Rum, gin and brandy and sweet champagne. 


* * * 


ODAY, in the Twentieth Century, the pen- 

dulum has swung back. We no longer sing 
scurrilous songs about our “rum merchants.” 
We don’t even jail them when they shoot their 
wives. We wait with patience and respect while 
they paste a foreign label on a bottle “just off 
the boat”; then we pays our money and we 
takes our chance. 

a a 


ARTORIAL experts, in conclave at the 
Hotel Commodore, New York, have ex- 
pressed alarm at the disappearance of the Amer- 
ican male’s waistline and suggest the more wide- 
spread use of galuses as a restorative measure. 
At last, a new answer to the chestnut, “Why do 
firemen wear red suspenders?” 








sj ©. DM fF ee 


"Mn Oo *§ 





ursday 


Ludlow, 
ublished 
» points 
nterests 
id trade 
a busy 
Ludlow 
ly con- 
ich the 
ar and 
| time,” 
created 
still is, 


on still 
ome to 
I fear 
| “For 
ow, in 
Yo, not 
ats and 
1 use— 
kles of 


en the 


lerican 
ere, at 
ive the 
unding 
“eating 
ned to 
ty. A 
smash- 
ain ot 


gne, 


far, 


gne. 


e pen- 
r sing 
ants.” 
- their 
while 
ist off 
id we 


it the 
e CxX- 
A mer- 
wide- 
asure. 
hy do 


March 1, 1928 


THE SPECTATOR 


Editorial 








THE SPECTATOR 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests _of 
trustworthy insurance of all kinds, The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PUBLISHERS 
135 Witt1aAM STREET, NEw York 


Arthur L. J. Smith 
President 
Harry W. Barnard 
Second Vice-President 
Loughton T. Smith 
Secretary 


Charles H. Nicoll 
Vice-President 
Robert W. Blake 
Treasurer 
Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 
Robert W. Blake, Managing Editor; Thomas J. V. 
Cullen, Statistician; Ernest V. Sullivan, Assistant 
Editor; W. Eugene Roesch, Associate Editor, 


Telephone, Beekman 4600 (5 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago, Telephone, Wabash 0531 
Sole Selling Agents in America for the publications 


of Charles & Edwin Layton of London, England. 
Copyright, 1928, by The Spectator Company, New York 








VoL. CXX MARCH 1, 1928 No. IX 








COMPENSATION RATING TROUBLES 

OR some time there has been a defi- 

nite feeling in many casualty com- 
pany offices that the schedule rating plan 
is no longer adequate to cope with the 
changing conditions in compensation in- 
surance rate making. The “abolitionists” 
declare that schedule rating is rapidly ap- 
proaching the end of its usefulness and 
must give way to a more modern and 
equitable system of arriving at the de- 
sired results. A majority of the engineer- 
ing committee of the National Council on 
Compensation Insurance desire to limit 
the scope of schedule rating by placing 
certain relatively unimportant items in the 
“residue” column. This fact was plainly 
stated in the report of William Leslie, 
manager of the National Council, as re- 
cently made before the annual meeting of 
that body. 

Now, there is, of course, no point in 
scrapping an existing system unless and 
until something can be evolved to take its 
place and do the job more thoroughly and 
to the greater satisfaction of all con- 
cerned. Even the most rabid of the “aboli- 
tionists” do not advocate rating suicide. 
It has been suggested that a substitute 
plan could be worked out either in con- 
junction with experience rating or with- 
out it, but providing for the retention of 
the so-called “morale” items. Manager 
Leslie says that “the inability to develop 
such a scheme * * * temporarily shelved 
further consideration of the abolition of 
the schedule.” All right, but what next? 
It is notorious that many State insurance 


departments do not favor schedule rating ; 
Missouri particularly being opposed to it 
as a system of readjusting individual risk 
rates. Manager Leslie candidly admits 
that the Missouri department “evidently 
held the view that the schedule rating plan 
was more effective as a competitive in- 
strument for securing business than it 
was as an instrument for the encourage- 
ment of safety and accident prevention 
work.” 

Experience rating may not be the 
answer to the problem, probably is not ‘if 
treated alone and without other support, 
but that further study of this method on 
a nationwide basis might be productive 
of worth-while data may be supposed 
from the following comment made by 
Manager Leslie on the subject: 

The experience rating plan has continued on 
the average to show a credit off-balance. The 
most serious situation existed in New York 
State, due not only to the extent of the off- 
balance, but also to the extremely large volume 
of premiums affected. The rate-making pro- 
cedure recently approved by the Superintendent 
of Insurance for the State of New York in- 
cludes a corrective to offset the unbalanced con- 
dition of the experience rating plan. If the 
New York principles are adopted as the basis 
of a revision of the national rate-making pro- 
cedure, it may be expected that experience rat- 
ing off-balances in other States will be similarly 
corrected. 


AN INTERESTING HEARING 

HE hearing held at the New York 

Insurance Department last week on 
the proposed amendments to Section 97 
of the New York Insurance Law was in 
some ways a rather astonishing affair. 
Optimistic as Superintendent James A. 
Beha was, previous to the hearing; he 
expected some opposition of a definite 
nature. None developed at the hearing 
although the attendance was very repre- 
sentative and correspondingly large. 
Everyone present showed intense interest 
in the discussion, which was lively but 
not destructive. The majority of senti- 
ment was not reactionary, as might have 
been expected, but, contrarily, seemed to 
tend toward further revisions than are 
now being proposed. Superintendent Beha 
characterized the hearing as the most 
lively, best attended, most interesting and 
most satisfactory hearing at which he has 
presided since his incumbence in office. 
He was obviously highly pleased with the 
unanimous opinion expressed that the 
amendments should be supported. While 
the amendments will have to go over an- 


5 


other session of the legislature, as the 
present one is about to adjourn, it is rea- 
sonable to assume, as matters now stand, 
that another year will see the long talked- 
of revision in the expense limits and the 
legalizing of the American Men Ultimate 
Table of Mortality as a permissive stand- 
ard for the valuation of life insurance 
policies in New York State. In this 
latter matter New York will be the fourth 
State to take such action. The American 
Men Table is already made legal in Con- 
necticut by statute and by ruling of the 
insurance commissioner in South Caro- 
lina and Indiana. 





JAMES S. ROBERTS RETIRES 
William C. Fletcher Succeéds as Secretary 
of Metropolitan Life 
James Saul Roberts, secretary of the Metro- 
politan Life Insurance Company, retired from 
service on March 1, under the terms of the com- 
pany’s voluntary retirement plan. He had been 
in the service of the Metropolitan for nearly 
forty-eight years, and as he had been in poor 
health for nearly two years he chose to take 
what President Fiske called “a well-earned 

rest.” 

Mr. Roberts had been secretary of the com- 
pany since October, 1901. On the evening of 
February 27 the officers of the company gave 
him a farewell dinner in the home office and 
presented to him as a testimonial of their affec- 
tion and esteem a beautiful hall clock of solid 
mahogany. 

Mr. Roberts was born in Liverpool, England, 
was educated at various private schools, and in 
1880 came to America. After filling various 
minor positions with the Metropolitan he was 
promoted in 1898 to be assistant secretary, and 
in October, 1901, to be secretary, a position 
which he has since served. He is a member of 
the Pilgrims Society of America, the St. 
George’s Society, the Lotos Club and the British 
School and University Club, all in New York. 

At a meeting of the board of directors on 
Tuesday, February 28, William Condit Fletcher 
was appointed secretary of the company to suc- 
ceed Mr. Roberts. He has been in the service 
of the company nearly thirty-four years. He 
began as a clerk in Joliet, Ill., district, and was 
transferred with his superintendent, Arensmeyer, 
to Buffalo in 1896. After four years:there he 
came to the home office as an agency clerk, and 
served as such and chief clerk under nearly every 
superintendent of agencies until 1910. He was 
then transferred to the office of F. F. Taylor, 
then third vice-president, and was active in the 
installation of the provident plan from 1916 
until its winding up in 1924. For six months, in 
1919, Mr. Fletcher was in Washington in the 
War Risk Bureau. In 1924 he was made an 
assistant secretary, and had experience in the | 
audit and dividend .sections. In recent months 
he has been assistant to Third Vice-President 
Smith, in charge of the home office industrial 
department. 
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Annual Statements 
January 1, 1928 


ZEtna ie Insurance Company 
and Affiliated Companies 


HARTFORD, CONN. 
MORGAN B. BRAINARD, President 


78th Annual Statement 
Etna Life Insurance Company 


Capital Stock $15,000,000 


Assets 
Liabilities 


$338, 746,659 
297,743,577 


Surplus to Pulicyieathes . 41,003,082 


Life Insurance Paid for in 


MAF ks we es wl wl] 6S TED 
Increase in Life Insurance in 

Force .-. . . .  . 295,668,268 
Life Insurance in ence . . 3,226,688,735 
Premium Income . . . . 101,747,087 


2lst Annual Statement 


Etna Casualty & Surety Co. 


Capital Stock $2,000,000 


a an $31,601,484 
Liabilities . . . . . = . 19,077,452 
Special Reserve . . . . . 1,000,000 
Surplus to Policyholders . . 11,524,032 
Increase in Surplus . . $2,389,549 


Payments to Policyholders 


During 19277 . . . . » SSS,000FS 
Paid Policyholders Since 

Organization . . .  . 685,101,490 
Increase in Assets . . . . 38,337,838 
Increase in Surplus. . .. 6,651,314 


15th Annual Statement 


Automobile Insurance Co. 
Capital Stock $5,000,000 


Assets. . «. . « « » « @eO466668 
Liabiiities oa dd Se tae 
Special Reserve .. a Ss 750,000 
Surplus to Policyholders  .. 8,812,116 
Increase in Surplus . . $2,195,843 


18th Annual Statement 


Standard Fire Insurance Company 
Capital Stock $1,000,000 


Assets . 
Liabilities : 
Special Reserve . 


Surplus to Stockholders 


Increase in Surplus 


$3,537,590 
1 S12;377 
40,000 
1,985,213 

" $250, 430 
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REINSURANCE ANNOUNCED 


Abraham Lincoln Life Takes Over 
Federal Savings 








LATTER COMPANY TO RETIRE 





Large Accident and Health Business In- 
volved in Deal 

H. B. Hill, president of the Abraham Lin- 
coln Life Insurance Company of Springfield, 
Ill., has announced the reinsurance of the Fed- 
eral Savings and Insurance Company, of In- 
dianapolis. The latter company did an acci- 
dent and health business. It had about five 
thousand certificates in force and a premium 
income of around $90,000. The Abraham Lin- 
coln takes over only the liabilities of the Fed- 
eral Savings under its policy contracts, assum- 
ing no other liabilities. 

The Abraham Lincoln Life was formerly 
known as the Mutual Life of Illinois and for 
many years has done a life insurance business 
combined with an accident and health depart- 
ment. The latter business was started by the 
reinsurance of the Commercial Health and Acci- 
dent Company, of Springfield. Later, in 1923, 
the company reinsured the Marquette Life, of 
Springfield, receiving therefrom about $7,500,- 
000 of life insurance in force. It considerably 
strengthened the position of the Abraham Lin- 
coln. 


The statement of the Abraham Lincoln Life 
as of December 31, 1927, indicates the progres- 
sive nature of the company. It shows admitted 
assets of $2,690,443 and a surplus to policy- 
holders of $349,634. It has life insurance in 
force amounting to $22,228,003 and accident and 
health annual premium income of $444,531. In 
1922 the admitted assets were $512,193, sur- 
plus to policyholders $245,909, life insurance 
in force $10,040,190, and accident and health 
annual premiums $258,655. 

The company, during 1927, increased its as- 
sets by $184,286 and its policy reserves by $171,- 
947. Its payments to policyholders amounted 
to $403,670. The company’s total payments 
to policyholders have amounted to $1,927,790. 


Lincoln National Meeting 
Unusual interest centered about the sectional 
agency meeting of the Lincoln National Life 
Insurance Company at Minneapolis on Febru- 
ary 20, 21 and 22 because the host was the 
Northwest Agency, which led all others for the 
company last year. This agency, under the 
leadership of Hughes and Scott, covers the 
States of Minnesota, Wisconsin and North Da- 
kota. In addition to representatives from these 
States there were present Lincoln Life agents 
from Montana and from South Dakota, and 
officials from Fort Wayne and Los Angeles, and 

guests from Chicago and elsewhere. 


LEWIS & GENDAR TAKE ON BROOKLYN 
NATIONAL 
George H. Holden to Manage Life Depart- 
ment of Well-Known Agency 

The Brooklyn National Life Insurance Com- 
pany has appointed Lewis & Gendar Inc., gen- 
eral agents of the company, effective at once. 
Offices will be maintained at 1 Liberty street, 
New York city, and at 153 Montague street, 
Brooklyn. The life insurance department which 
is being established by Lewis & Gendar Inc., 
will be in charge of George H. Holden, who is 
now with the A2tna Life Insurance Company at 
100 William street, New York. Mr. Holden 
has been with the A*tna for the past two years, 
prior to that being connected with the Man- 
hattan Life Insurance Company. He also was 
for a number of years in the insurance news- 
paper field in New York and is well known in 
this connection. 

The Brooklyn National Life has made a 
number of general agency appointments in the 
last few months, and the business of the com- 
pany is showing a marked increase as a result 
of the large number of agents who are now 
actively soliciting business for this Brooklyn 
company. 


Frederick A. Jones Dead 

Frederick A. Jones, many years in the actu- 
arial and ordinary divisions of the Metropolitan 
Life Insurance Company, died recently, follow- 
ing a protracted illness. He joined the Metro- 
politan in 1894, serving many years with the 
ordinary department. More recently he was 
attached to the actuarial division. Mr. Jones 
was more than ordinarily familiar with an- 
alytical statistics and was for many years :n 
charge of the distribution of comparative sta- 
tistical publications to the agents of the com- 
pany. 

Mr. Jones was a graduate of Phillips Acad- 
emy, Andover, Mass., and was a member of the 
class of 1879 of Sheffield Scientific School of 
Yale University, where he was a member of 
Chi Phi Fraternity. He was a member of the 
Veterans Association. 

Penn Mutual Trustee Dies 

J. Rutherford McAllister, trustee of the Penn 
Mutual, and one of Philadelphia’s prom‘nent 
bankers, died on February 24 at the age of 65. 
He was president of the Franklin National 
Bank from 1904 to 1926, and after its merger 
with the Fourth Street National Bank he was 
elected chairman of the board of directors of 
the new institution. 


Hearing on Expense Amendment 
(Concluded from page 3) 
the New York legislature, it being deemed too 
late. The legislature plans to adjourn March 
15. The amendments will probably be intro- 
duced early in the next session. 
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NEW YORK SALES 
CONGRESS 





Many Prominent Speakers on 
Program 





ANNUAL BANQUET IN EVENING 





Feature Will Be Clearing House of Ideas 
With Prominent Educators in Charge 


The annual sales congress of the Life Under- 
writers Association of New York will be held 
on Thursday, March 8, at the Hotel Astor. It 
will be followed in the evening by the annual 
banquet of the Association. The program for 
the Congress contains many fine speakers and a 
feature will be a clearing house of ideas :t 
which a galaxy of noted educators will be pres- 
ent to answer objections. 


The banquet speakers will be Captain Irving 
O’Hay, U. S. A., who is a famous adventurer 
and humorist, and John Lee, professor of pub- 
lic speaking at the University, ‘of Oklahoma. 
Professor Lee will deliver his famous “Pot of 
Gold” speech, which made a tremendous hit at 
the Memphis convention of the National Asso- 
ciation of Life Underwriters. 


The program follows: 


MORNING 
9:30.—Invocation. 
9:35.—A few songs. 
sey. 

9:45.—Why we are here: 
dent. 

9:55.—Because we are: 
dent, National Association. 


Leader—Howard Wade Kim- 
Peter M. Fraser, presi- 
Julian S. Myrick, presi- 


0:05.—Some more songs—Mr. Kimsey. 

10:15.—‘‘Inspirational Address.” Oliver Thurman, 
vice-president and superintendent of agencies Mutual 
Benefit. 

10:45.—“Work.”’ 
Penn Mutual. 

11:15.—“How the Wife Can Help the Agent.’ 
Mrs. Diedrich H. Ward (Husband, Union Central). 

11:25.—Announcements. 

11.30.—Just a song at 11:30—Prof. Kimsey, 


Willis J. Blackwell, special agent, 


11:35.—“Detroit Examples of Trust Company Co-— 


operation With the Life Underwriter. W. Tresckow, 
formerly with Detroit Trust, now with Central Union 
Trust. 


AFTERNOON 
Presiding, Robert L. Jones—State Mutual, Chairman 
Sales Congress Committee 

2:00.—Singing. 

2:10.—Why the Clearing House?—The Presiding 
Officer. 

2:20.—Clearing House of Ideas. On the platform 
to answer objections: Messrs. James Elton Bragg, 
Vincent B. Coffin, Ralph G. Engelsman, Griffin M. 
Lovelace, Leon Gilbert Simon and the presiding officer. 

3:20.—“Furnishing Fortunes.” Moving picture 
through the courtesy of Phoenix Mutual Life Insur- 
ance Company. 

3:40.—Open forum continued. 

4:30.—Announcements. 





















































{SON A NARI POORER EN MOC aOR RN cep 


LLL AER ARNE ALTE OE SALOON IRE MEY TRE EI eh 















Life Insurance 


THE SPECTATOR 


Thursday 








Penn Mutual Appointment 

The Penn Mutual Life Insurance Company, 
pursuant to its policy of choosing men of or- 
ganizing ability for agency positions, announces 
that J. N. McLean, general agent at Jackson, 
Miss., has appointed Doctor Henry Minor Faser 
as Associate General Agent. Doctor Faser 
has for many years been the head and front of 
educational pharmacy in his State, holding such 
titles as director, secretary, vice-president and 
president in many professional organizations, 
both within his own State and in those of na- 
tional reach. He has been active in a variety 
of civic interests as well, and his business experi- 
ence has included service as president of the 
Guarantee Bank & Trust Company of Oxford. 
He ranks as one of the best known citizens of 
Mississippi, and is noted for his ability to or- 
ganize and to direct. His duties in the Jackson 
Agency will be to bring new men to the local 
force, and to supervise their training and sub- 
sequent work. 

The appointment becomes effective at the 
close of the present term of the School of Phar- 
macy of the University of Mississippi, of which 
Doctor Faser is the dean. 


Becomes Assistant Actuary of Reliance 
Life 

Carl R. Ashman has been elected an assistant 
actuary of the Reliance Life Insurance Com- 
pany of Pittsburgh. 

He has been in the actuarial department in 
the home office since August 1, 1927, when he 
went to the Reliance Life from one of the 
large insurance companies in Canada. 

Mr. Ashman is a native of Kirkfield, Ont., 
and now is a resident of Pittsburgh. He has 
been engaged in actuarial work for more than 
seven years and is a Fellow of the Actuarial 
Society of America. 

The increase in the volume of business being 
handled by Reliance Life has made necessary 
this addition to the executive staff of Actuary 
J. N. Jamison. 


Statement of the National Life of Vermont 
The annual statement of the National Life 
Insurance Company, of Montpelier, Vt., shows 
that the company had a most successful year 
during 1927. The assets of the company, as 2f 
December 31, 1927, amounted to $112,647,691. 
The surplus of the company is given as $6,968,- 
737. Its income for the year amounted to $24,- 
325,620, of which $18,297,041 was on account 
of premiums. Its payments to policyholders 
during the year amounted to $12,344,509. 

The total life insurance in force at the close 
of the year is shown as $532,739,407. The total 
amount of new insurance paid for during 1927 
was $73,250,800, representing a slight increase 
over the similar figure for 1926. The gain in 
insurance in force was $43,378,094. 

The above figures indicate that 1927 was a 
year of substantial progress for the National 
Life. The officers of the company are: Fred 
A. Howland, president; Harry M. Cutler, 
Arthur B. Bisbee and Edward D. Field, vice- 
presidents; Osman D. Clark, secretary; Wil- 
liam W. Russell, treasurer, and Clarence E. 
Moulton, actuary. 


OCCIDENTAL LIFE GAINS 





Last Year’s Business Excels All Previ- 
ous Records 





STEADY PROGRESS FOR TWENTY 
YEARS 





H. J. Burkhard Is President of This Strong 
and Well Managed Company 

Handsome gains were made in 1927 in all 
salient features of its business by the Occidental 
Life Insurance Company, of Los Angeles, Calif. 
Its twenty-first year was the best in its history 
in every respect. As of January 1, 1928, this 
sound and progressive company reports admitted 
assets of $15,404,472, this sum representing an 
increase during the year of $1,818,829. The 
liabilities amounted to $14,397,406, so that there 
remains surplus as to policyholders of $1,007,- 
066, this amount representing an advance dur- 
ing the year of $306,482. Included in this sur- 
plus to policyholders is capital stock, $500,000 
(increased $150,000 during 1927); surplus as- 
signed, $273,927 and surplus unassigned, $233,- 
138. The surplus assigned advanced $145,848 
and the surplus unassigned increased $10,633 
during the past year. 

The largest single item among the company’s 
resources is first mortgage loans on real estate 
to the amount of $7,793,047. The company’s 
assets include real estate conservatively ap- 
praised at $1,042,056; bonds and warrants val- 
ued at $1,584,418; loans to policyholders upon 
security of their policies in the company, $3,- 
196,201; loans secured~ by collateral, $58,000; 
cash in office and banks, $709,950; interest due 
and accrued, $401,105; premiums in course of 
collection, $502,543, and other assets amount- 
ing to $117,151. Among its liabilities the prin- 
cipal item is the reserve on life policies required 
by law, $13,794,020. In addition there are re- 
serves on accident policies, $68,469; life pre- 
miums and interests paid in advance, $115,398; 
reserve for taxes, $116,600, and other liabilitie 
aggregating $302,918. 

The company’s new life business last year 
amounted to $21,363,287, this sum representing 
the large advance of $4,716,372 over the writ- 
ings of the previous year. The company closed 
last year with insurance outstanding amounting 
to $106,176,694—a gain of about $3,400,000 over 
the amount in force a year earlier. This huge 
volume of insurance in force well indicates the 
progress made by this energetically yet conser- 
vatively managed company, as few companies 
have been able to report the attainment of so 
advanced a goal in so short a period as twenty- 
one years following their organization. 

The premium income of the life department 
in 1927 grew to the extent of over $200,000 and 
amounted to $3,232,575. The premium income 
of the accident department advanced nearly 
$30,000 and aggregated $284,145. The com- 
pany’s total income in 1927, $4.756,291, repre- 
sent an increase of more than $470,000 over that 
in 1926. 

The progress of the Occidental Life by quin- 
quennial periods well accentuates the steady 
progress made by this sterling company, and 


Q 
a> 


figures indicating the gains in assets, income 
and insurance in force are presented below: 


TWENTY YEARS’ PROGRESS 


Total Income Life 
End of Admitted Prems. & Insurance 
ear Assets Investment in Force 
1907..+2$ 317,447 $ 76,069 $ 1,658,040 
1912.60 757,953 460,784 7,516,857 
1997.26 USI7,013 877,462 18,565,495 
W92e.c2« 43073042 1,881,161 43,026,121 
1927.... 15,404,472 4,756,291 106,176,694 


The Occidental Life has gained a fine reputa- 
tion in its field by its adherence to high ideals 
in the conduct of its business, as well as because 
of its financial strength and the wise and care- 
ful methods which have characterized its man- 
agement. It has a well established agency force 
and has succeeded in placing on its books a 
large volume of excellent business. Its policy- 
holders and agents have every reason to feel 
satisfied with their relations with the company. 


The official staff is made up as follows: 
President, H. J. Burkhard; vice-presidents, J. F. 
Burkhard, E. L. Blanchard, G. F. Stevenson; 
secretary and general manager, Robert J. Giles; 
treasurer, John W. Vaughn; actuary, Francis 
M. Hope; assistant secretary, Pierce L. Davies; 
medical director, Donald W. Skeel, M.D.; 
assistant actuary, Clarence H. Tookey. The 
chairman of the board is Joseph Burkhard, and 
the officers named, with Dr. Dudley Fulton and 
Dr. M. L. Moore, constitute the board of 
directors. , 


Illinois Bankers Life Association 


In the last calendar year the admitted assets 
of the Illinois Bankers Life Association, of 
Monmouth, IIl., increased about $700,000, hav- 
ing amounted to $6,674,752 on December 31, 
1927, when the gross assets had increased io 
$6,745,981. After making provision for all cur- 
rent liabilities, the Association shows a sur- 
plus for the protection of policyholders of $6,- 
252,599, or nearly $630,000 more than a year 
ago. The report shows that there were 10 
death claims due and unpaid. The total in- 
come in 1927 was $2,380,043, while the disburse- 
ments were but $1,729,179, leaving an excess 
of income of $650,864. Since its organization, 
30 years ago, the Association has paid loss 
claims aggregating $9,772,884. On December 
31, last, its insurance in force stood at $107,- 
067,723. The following comparison of assets at 
ten-year intervals will serve to indicate the 
steady growth of the Association in financial 
strength: 1897, $2082; 1907, $138,486; 1917, 
$1,234,318; 1927, $6,745,981. 

Among the Association’s resources are noted 
first mortgages amounting to $3,267,951; bonds 
and stocks, $2,483,695; real estate, includiag 
home office building, $524,122; cash, $253,522; 
accrued interest, $143,204, and other minor 
items. The Association offers new individual 
reserve policies, juvenile and monthly premium 
policies, and has good territory open for live 
agents in the 20 States in which it is licensed. 
The officers of this widely known Association 
are: President, W. H. Woods; vice-president 
and medical director, J. R. Ebersole; secretary 
and general attorney, R. M. Work; treasurer; 
F, M. Hallam; assistant secretary, A. T. Saw- 
yer. A. R. Colvin is agency superintendent. 
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LINCOLN NATIONAL MEETING 


Robert Treat Hotel Scene of Sectional 
Agency Gathering 


Sixty representatives of the Lincoln National 
Life Insurance Company from the States of 
New Jersey, Pennsylvania, Maryland, West Vir- 
ginia and North Carolina attended the sectional 
agency meeting held at the Robert Treat Hotel 
in Newark, N. J., on February 13, 14 and 15. 

Vice-President Walter T. Shepard opened 
the meeting with an outline of the program to 
be followed for the three days and complimented 
the Eastern agents upon their securing a 10 
per cent increase in business during 1927. Mr. 
Shepard also presided at the banquet on Tues- 
day evening and presented the club emblems to 
the leaders. 

Honored by a special table and by the award 
of the gold Minute Men emblems were those 
men who produced $100,000 of written and paid- 
for business in the last four months of 1927. 
They were: H. C. Lawrence, Joseph J. Gari- 
baldi, W. B. Salisbury of New Jersey; R. W. 
Hurlbrink, Thomas I. Ramer, W. H. Sweet, 
C. A. Wooster of Pennsylvania; B. A. Heater, 
H. H. Kidd, J. G. Ridinger of West Virginia. 

E. W. Hawn, who has coached a number 
of the leading actors and who broadcasts from 
one of the New York stations on the correct 
use of English, gave the address at the banquet 
under the subject, “The Spirit of True Living.” 

He called attention to the institutions which 
make for health and beauty and asked that all 
professional men give more attention to the 
arts. 

Manager of Agencies A. L. Dern conducted 
a series of question box sessions for the agents 
and also presented instructive numbers on the 
program. Other home office officials who had 
a part in the program were: Dr. W. E. Thorn- 
ton, Superintendents of Agencies V. J. Harrold 
and R. N. Rafferty, and Assistant Superintend- 
ent of Agencies F. W. Gale. 


Health and Appeal to Farmers Are Empha- 
sized in Canadian Life Insurance 
Advertising 

Toronto, Can., February 25.—The 1928 in- 
stitutional advertising campaign of the Cana- 
dian life insurance companies will emphasize 
health topics and will also include special ap- 
peals to farmers. Joint advertising was started 
about five years ago, the Canadian Life Insur- 
ance Officers Association and the Life Under- 
writers Association of Canada taking an im- 
portant part in it. 


Bankers Life Company’s Insurance in 
Force 

In answer to an inquiry concerning the de- 
crease in the total insurance in force of the 
Bankers Life Company, of Des Moines, Ia., 
at the end of 1927, as compared with a year 
earlier, it is stated that the decline is due to 
lapsation of assessment business resulting from 
increased assessment rate, though there was an 
increase of $65,752,639 in the company’s legal 
reserve life insurance in force. 


FRATERNAL MEN MEET 
Annual Convention to Be in Toronto in 
August 
Cuicaco, Inz., February 29.—Proponents of 
fraternal insurance met here last week when 
the various sections of the National Fraternal 
Congress held their mid-winter meeting at the 
LaSalle Hotel. Not much of a legislative na- 
ture was done at the meeting, with the excep- 
tion of a decision to expand the usual ob- 
servance of “National Fraternal Day” into a 
week and name it “National Fraternal Week.” 
The dates were set for April 30 to May 6 and 
lodges and societies throughout the nation and 

Canada are expected to aid. 
The annual convention was awarded to To- 
ronto to be held there the week of August 21. 


Toronto is the home city of Sidney H. Pipe, 
president of the Congress. The discussions 
favored the expansion of the fraternals into the 
non-medical field and the imposition of insur- 
able limits on juveniles. There was an exhibit 
of the various welfare activities of the frater- 
nals, the first of its kind ever held. 


All States Life Organizing 

The All States Life Insurance Company is 
being organized in Montgomery, Ala. The 
company is to have a capital of $500,000 and 
surplus of $365,000. Henry E. Obenshain is in 
charge of the organization work. The new 
company will probably not be ready for busi- 
ness until January, 1929. 
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New York Life Agents Paid for 
927 Million Dollars 


of NEW BUSINESS DURING 
THE YEAR 1927 


@ This is the largest total secured 
by Nylic Agents in any year in 


sl the Company’s history, exceeding 

S their record for 1926 by iS 
5 $27,000,000 : 
S @ The Company’s total insurance in @ 
= force on December 31, 1927, was S 


over Six and a Quarter Billions, 
$6,285,800,000 


@In their service to the public, 
Nylic Agents continue to prosper 
and to forge ahead to greater 


“Is it any wonder that, measured by 
usual standards, Nylic agents are 


NEW YORK LIFE INSURANCE 
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New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 
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NATIONAL LIFE INSURANCE CO., Montpelier, Verm 


FRED A. HOWLAND, President 


Seventy-eighth Annual Statement, Dec. 31, 1927 


a | 








ASSETS 


United States and Canadian Government 


State, County and Municipal Bonds....... 
Public Utility Bonds 


Par Value 
(Market Value $33,030,100 :30) 


Mortgages, First Liens 

Policy Loans and Premium Notes......... 
Real Estate, Book’ Value 

Cash in Banks and Office 

Agents’ Balances (net) 


Ledger Assets 
Interest and Rents Due and Accrued 
Net Premiums to Complete Policy Years 
(Full Year’s Reserves Included in Lia- 
SOIR ts Soe hen Sue techie wahcic Swale sie 





$ 6,380,000. 
20,026,899 . 
5,653,000. 





$ 32,059,899. 


54,060,202. 
17,631,035. 
2,844,763. 
825,310. 
4,762. 





$107,425,973. 
2,523,080. 


2,708,471. 





$112,657,525. 
9,833. 





$112,647,691 .97 


LIABILITIES 


Insurance and Annuity Reserves, required 
by Law 

All Other Reserves 

Policy Claims Reported, Proofs not Complete 

Policy Claims Estimated to Exist but not 
Reported 

Policy Values Unclaimed 

Taxes Accrued but not Due 

Dividends Unpaid, Due and Accrued 

Dividends Held and Accrued Interest thereon 

Dividends Assigned for 1928 Distribution... 

Other Liabilities 





$ 98,568,444. 
1,758,852 . 
251,040. 


130,000. 
71,677 
559,581. 
258,754 
849,332 
4,033,116. 
168,356 


31 


28 


.08 
.66 


.89 


INCOME 


Premiums for Insurance 
Interest and Rents 
Consideration for Life Annuities 
All other Income 


Total Income 


Death Claims 

Matured Endowments 

Cash Surrender Values 
Dividends paid Policyholders 
Dividends left with Company 
Annuities 


Insurance and Agency Expenses 

Home Office Salaries, Medical Fees and In- 
spections 

Taxes, Licenses and State Fees 

Investment Expenses and Repairs of Real 


Printing, Stationery, Advertising, Postage, 
Telegraph, Express, and Supplies 


Total Disbursements 


$17,294,408 


.86 

5,345,111. 

1,002,632. 
655,822 . 





$24,297,975. 


$4,258,722. 
744,253 . 
2,450,703 . 
3,739,631 . 


117,237 .5 


838,398 . 
143,469. 
48,021. 
4,071. 





$12,344,509 .: 


2,482,433 . 


624,849. 
531,178. 


164,682. 
344,646. 





$16,492,300. 


STATE OF VERMONT—DEPARTMENT OF BANKING AND INSURANCE 


*5,998,535 .50 I hereby certify that under my direction, Messrs. Fackler & Breiby, Consult- 
ing Actuaries, of New York, N. Y., have computed the policy reserves of the 
National Life Insurance Company of Montpelier, Vermont, as of December 31, 
1927, and find the amount of Insurance Reserves to be $90,177,134; Annuity 
Reserves $7,894,357; Extra Reserves including present value of amounts 
incurred but not yet due for total and permanent disability and accidental 
death benefits $479,488; a total of $98,550,979 on a paid-for basis. 


R. C. CLARK, Commissioner of Banking and Insurance 





$112,647,691 .97 








*Surplus, Using Amortized Value of 
$6,300,361 .20 


$6,968,736 .50 


*Surplus, Using Market Value of Bonds. 














1927 RECORD 
$73,250,800 .00 
1,700,380. 68 
8,021,776 .00 
300,452 .42 
967,866.42 
33,378,094 .00 


$532,739,407 .00 


Paid for New Insurance placed 

Increase in Income over 1926 

Increase in Gross Assets 

Increase in Surplus on a Par Value Basis 
Increase in Surplus on a Market Value Basis 
Increase in Outstanding Insurance in Force 


Total Insurance in Force 
MUTUALITY 


The National is a purely mutual Company, devoted to the interests of its policyholders, and adheres to con- 
servative methods in underwriting and investment. All of its property belongs to the insured. ‘There is no stock, 
and the Company issues participating policies only.J A ’ 


It has paid policyholders since organization $196,992,214, which, with assets to their credit, ex- 
ceeds the premiums received by $25,440,399. 
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TRI-STATE CONGRESS LASTS TWO 
DAYS 


Harry J. Miller to Be Chief Speaker at 
Philadelphia Session 


Harry J. Miller, second vice-president of the 
Metropolitan Life Insurance Company, heads 
the galaxy of nationally known speakers who 
will take part in the Eighth Annual Tri-State 
Life Insurance Congress made up of bankers, 
trust officers and life underwriters of Eastern 
Pennsylvania, Southern New Jersey and Dela- 
ware which will be observed at the Bellevue- 
Stratford hotel in Philadelphia on March 15 and 
16. The theme of the two-day meeting is “A 
Congress Covering Creation and Conservation,” 
and upwards of three thousand are expected to 
be in attendance. Vice-President Miller will 
make the first formal address of the Friday 
morning session and will immediately follow the 
Rev. Floyd Tompkins, S.T.D., rector of Holy 
Trinity Episcopal church in Philadelphia. He 
will speak on the “Humanftarianism of Life 
Insurance.” 


Miss Sara L. Miller, president of the Atlantic 
City Life Underwriters’ Association, will speak 
on “Women in Life Insurance.” 


Alfred G. Borden of New York, of the 
educational department of the Equitable Life 
Assurance Society of New York, will speak on 
“Business Insurance.” Paul Ray of Chatta- 
nooga, Tenn., vice-president of the Provident 
Life and Accident Company, will close the 
morning session with valuable selling hints for 
the average producer. 


In the afternoon M. Albert Linton, vice- 
president of the Provident Mutual Life Insur- 
ance Company of Philadelphia, will speak on 
“Income Insurance—Options and Life Insur- 
ance Trusts.” Following Mr. Linton’s talk, Dr. 
S. S. Huebner, of the University of Pennsyl- 
vania, will speak on “Creation and Conserva- 
tion.” This is the first large gathering to be 
addressed by Dr. Huebner, who has recently 
returned from a forty thousand mile trip around 
the world. On the trip the Doctor prepared 
much of the manuscript for a new book and in 
his talk he will present excerpts from this new 
publication, which, it is said, will make the 
attendants at the Congress “sit up straight in 
their chairs.” 

Julian Myrick, president of the National As- 
sociation of Life Underwriters, will preside at 
the Friday evening banquet and will present a 
nationally known figure from Washington, 
whose identity is a matter of mystery at the 
moment. 

Thursday sessions will be in the nature of a 
prologue to the life insurance congress proper 
and will take form as an exhibit by banks, trust 
companies and life insurance companies during 
the afternoon in the Stratford room at the 
hotel. The exhibits will show just what the 
various companies representing both creation 
and conservation are doing in connection with 
arousing public nterest in life insurance and the 
conservation of policy proceeds. The chairman 
of the committee in charge of the exhibit is E. 
J. Berlet, district manager for the Guardian 
Life Insurance Company of America, and a 
nationally known figure in the business. 
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Continued Expansion Carries Out- 
standing Insurance Over Six 
Billion 





$927,000,000 NEW BUSINESS 





83rd Annual Statement Continues Record 
as Great Policyholders’ Company— 
Daily Payments to Members 
Average $463,382 


Because it is the ranking old line legal reserve 
life insurance company among those companies 
which confine their operations to the writing of 
ordinary life insurance, the presentation of the 
annual statement of the New York Life Insur- 
ance Company yearly marks a milestone in life 
insurance progress and development. The 
growth made by this company from year to 
year determines in no small way the rate of 
growth in the aggregate of ordinary life insur- 
ance and the graphical curve of its progress will 
not differ materially from that of one showing 
the development of ordinary life insurance in 
America. A superficial analyzation of the 
83rd annual statement would seem to indicate 
that every individual item therein is greater 
than the corresponding amounts in every pre- 
vious annual statement that the company has 
issued. 

Outstanding in the 1927 results are the new 
insurance paid for during the year amounting 
to $927,468,000, and the total paid insurance 
in force at the beginning of 1928, which was 
$6,285,858,724. The first amount, which is 
$26.854,200 more than the amount paid for in 
1926, is exclusive of $18,745,818 of insurance 
revived, increased or added to by dividends. 
The insurance represented was written in 308,- 
315 new policies, which were 8587 more than the 
number paid for in 1926. The insurance out- 
standing is noteworthy in that it is the first 
time that the company closed a year with over 
$6.000,000,000 in force. The amount also repre- 
sents an increase of $533,029,747 over the corre- 
sponding amount at the beginning of 1927. 
During the year the number of policies in force 
increased 160,402 from 2,220,784 to 2,381,186. 

The balance sheet of this company as of 
December 31, 1927, shows admitted assets of 
$1,401,076,822, which is an increase of $134,- 
010,955 over the corresponding item in the 
statement last year. The principal classification 
in the company’s resources is represented by 
bonds totaling $628,407,285. Mortgage loans 
on real estate are $482,772,373 and rank very 
close to the leading item in volume and impor- 
tance. In this connection it is interesting to re- 
call that the New York Insurance Department, 
as a resut of a recent examination, called atten- 
tion to the fact that the New York Life Insur- 
ance Company had invested considerably in 
mortgage loans throughout the United States 
in answer to the demands placed upon it by the 
housing shortage and small commercial projects. 
The examination report stated that the percent- 
age of mortgage loans to total ledger assets 
had increased from 20.2 in 1922 to 31.5 in 1925, 
while the number and amount of residential 
loans increased from 663, totaling $4,855,009 in 
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SPEAKS AT JOINT MEETING 
Lawyers and Life Agents Hear Claris 
Adams 

St. Louts, Mo., February 24.—Claris Adams, 
secretary and general counsel of the American 
Life Convention, was the principal speaker at 
a joint meeting of the local bar association and 
Life Underwriters Association at Fort Wayne, 
Ind., on Thursday, February 16. The meeting 
was held at Hotel Anthony. 

Mr. Adams, who was presented by Arthur 
Hall, president of the Lincoln National Life 
Insurance Company of Fort Wayne, pointed 
out the many opportunities and advantages of 
attorneys and life insurance underwriters co- 
operating for the benefit of their mutual clients. 

He discussed at some length the many ways 
in which life insurance may be used for the 
creation of estates and also in providing funds 
for the protection of real estate and personal 
property. He spoke of the advantages of life 
insurance for partnerships and closed corpora- 
tions. 

In this connection he advised life insurance 
underwriters against endeavoring to draw up 
intricate agreements in connection with the sale 
of insurance for partnerships and corporations, 
telling them that it would be best to advise their 
clients to seek the aid of their personal attor- 
neys, so that the documents would be legally 
sound in every respect. 

He pointed that life insurance carries an 
exemption of $40,000 from the Federal Estate 
Tax and also that annuities and single premium 
life insurance policies are ideal methods for 
disposing of estates. The income and principal 
of insurance estates, he said, do not have to pass 
through the Probate Court, hence there are no 
court costs or other expenses. 








1922, to 10,334 totaling $54,692,980 on December 
31, 1925. While statistics at the end of 1927 re- 
garding residential loans are at the present time 
unavailable, from the fact that the ratio of 
mortgage loans to ledger assets has increased 
to 35.9 per cent in 1927 and the total mortgage 
loans were $54,016,186 more in 1927 than at the 
close of the previous year, it seems safe to con- 
clude that the company’s policy of assistance 
to small borrowers is being continued. Other 
important items in the list of assets are: Real 
estate, $20,536,372; premium notes, $15,740,407, 
loans to policyholders, $198,457,223; cash, $6,- 
157,217; collateral loans, $1,477,000; net de- 
ferred and unpaid premiums, $25,255,575; other 
assets, $22,273,369. On the liability side the 
company is shown to have a net policy reserve 
of $1,101,237,690, including disability reserve, 
while dividends apportioned to policyholders for 
future distribution were $59,886,112. Other sur- 
plus funds totaled $134,270,882, making a total 
amount held for the benefit of policyholders 
of $194,156,994. 


INCOME IN 1927 
During 1927 the total new premiums of the 
company amounted to $39,669,367, while the 
total renewal premiums were $197,563,324, mak- 
ing the total premium income $237,232,691. 
This is an increase over the 1926 amount «f 
$21,238,907. The total interest and rents re- 
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ceived by the company were $63,764,249, while 
the other income amounted to $24,478,975 and 
gave the company a total income of $325,475,915. 
Incidentally, this item, which is an increase of 
over $30,000,000, represents the first time that 
the company has passed the $300,000,000 mari 
in income. 

As is usual, the total payments to policy- 
holders quite overshadow all other disburse- 
ment amounts in size and importance. In 1927 
they totaled $139,014,580 and were $5,367,617 
more than the 1926 item of $133,646,963. They 
are made up of death losses, $46,524,519; ma- 
tured endowments, $6,637,714; disability and 
double indemnity benefits, $5,606,958; surrender 
values paid, $25,865,490; annuities, $1,331,455; 
dividends paid to policyholders, $53,048,444. It 
is worthy of mention that the annual dividends 
paid to policyholders in 1927 were $6,190,390 
greater than in 1926. 

As an evidence of the present application of 
the beneficence of life insurance, attention is 
called to the fact that of the $139,014,580, only 
$48.507,579 was paid in death losses, while 
$90,507,001 was paid to living policyholders, and 
the dividend payment of $53,000,000 was only 
about $5,500,000 Tess than the total paid in death 
claims, endowments, disability and death benez- 
fits. As indicative of a further use of life in- 
surance by the policyholders of this great com- 
pany, it might be noted that in addition to all 
actual payments to them of over $139,000,000, 
there was during the year the sum of $47,357,- 
382 loaned to policyholders upon the sole secur- 
ity of their policies as collateral. The taxes 
paid to Federal, State and municipal govern- 
ments amounted to $5,588,089, which was over 


b 10 per cent of the dividends paid to policyhold- 


ers, about 2 per cent of the total income and 4 
per cent of the total payments to policyholders. 
The management expenses were $40,244,836 and 
comprise but about two-thirds of the amount 
received by the company in income from inter- 
est, dividends and rents. The total disburse- 
ments amounted to $200,141,773. The excess of 
income over disbursements saved by the com- 
pany for future distribution to policyholders 
amounted to $125,334,142. In other words, the 
company was able to save, after paying all of 
its obligations to policyholders and others, and 
for taxes and expenses, $1.00 out of every 
$3.00 it received. The accompanying tabulation 
outlines in convenient form the leading items 
in the company’s annual statement and indicates, 
in no uncertain way, why the New York Life 
Insurance Company is considered one of the 
strongest financial institutions in the country 
and the leading life insurance company in re- 
spect to ordinary life insurance. 


Premiums on new business............. $39,669,367 
Renewal premitine «.cs.060ccesece 600% 197,563,324 
otal premium income...........e+e-¢. 237,232,691 
BNGELOSE “Andy LENIN, «315% sacs besteos ces 63,764,249 
1 RIES TR See eee Se AI, SC aes 24,478,975 
Total AROGNE eaten He.8 os irae eaten eo ui0\e 325,475,915 
Paid for death claifiis.....cccevcdeceee 46,524,519 
aid for endowments..........e-eeeees 6,637,714 
Paid for disability and double indemnity 5,606,958 
Paid for surrender values.............- 25,865,490 
RG for CIVIdeNOSs. 6 vcceckecesearye 53,048,444 
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RUBE SUMMIAAMM 525015 oo 6-4 ce cnaino eos s 61,127,193 
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Total admitted assets..........eesseee 1,401,076,821 
€serves on policies (excluding disability) 1,081,239,805 
Dividends payable in 1928............. 59,886,112 


Dividends payable in subsequent years.. 157,282 
Other assigned surplus funds.......... 134,113,600 
New paid for business (311,785 policies, 

including revivals, increases and divi- 

CS ee a ee ree 946,213,818 
Insurance in force, Januaty 1, 1928 

Ca, cen SOW POMCIES) oa ccctcercancens 6,285,858,724 


Apvep $446,700 in Assets Per Day 


Considering 300 working days in the year, 
these transactions when reduced to a daily aver- 
age show that the New York Life added to 
its assets during 1927 approximately $446,700 
per day. It received from policyholders a daily 
average of $790,779, and from other sources 
$294,140, the total average daily income being 
$1,084,919. Daily payments for death claims 
averaged $161,692, while living policyholders 
received an average of $301,690, the total daily 
payments to policyholders being $463,382. 
Agents wrote an average of 1028 policies for 
$3,091,560 each day, the average daily increase 
in insurance outstanding being 535 policies for 
$1,776,766. It is worthy of note that the aver- 
age new policy issued and paid for in 1927 
amounted to $3009, as compared to $3004 for 
the new policies paid for in 1926. The aver- 
age policy at the end of 1927 was $2640, as 
against $2590 for each policy of insurance in 
force at the end of 1926. 


Over Eicuty YEARS oF GROWTH 


For more than four score years, during which 
there have been economic, political and social 
upheavals, the New York Life has consistently 
expanded and developed, responding to every de- 
mand placed upon it by its policyholders and 
meeting promptly every obligation under its 
contracts and always ready to meet emergen- 
cies on the investment side. Because of its just 
and equitable methods of dealing with its pol- 
icyholders, it enjoys pre-eminence in its field. 
Its financial and business growth since organ- 
ization is summarized in the following table: 


RESUME, 1845 TO 1927, INCLUSIVE 


Premium income received.............. $3,659,364,474 
Paid fer death claims...!.........c006 921,163,346 
Paid to living policyholders............ 1,682,542,772 
Total payments to policyholders........ 2,603,706,118 
Paes; Taney 1, 1928.06 cicciccisves 1,401,076,822 


Total benefits to policyholders........... 4.004.782.9406 
Excess of benefits over premiums...... 

From the above figures it appears that while 
policyholders have paid in to the New York 
Life the stupendous sum of $3,659,364,474, they 
have received in death claims and other pay- 
ments $2,603,706,118, while there is yet being 
held for their benefits $1,401,076,822, making 
total benefits to policyholders of $4,004,782,940, 
or $345,418,466 more than was paid by them. 
Policyholders have received or are having held 
for their protection $1.10 for each $1.00 of 
premium paid. The New York Life Insurance 
Company has operated since 1845, over 83 years, 
as a purely mutual organization composed of 
members holding 2,380,186 policies, who own 
the company and who alone receive the profits 
of the company. The company’s history and 
present standing demonstrate that its policy- 
holders have enjoyed great benefits, which will 
undoubtedly continue and increase under the 
same administration which has so ably guided 
its affairs in the past. 
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INTER=SOUTHERN 
EXPANSION 


To Take Over Cotton States and North 
American National 








CAPITAL INCREASE APPROVED 





Move Will Give It Assets of Over $18,000,- 
000—Insurance in Force of More 
Than $150,000,000 

The Inter-Southern Life Insurance Company, 
of Louisville, Ky., will reinsure the Cotton 
States Life Insurance Company, of Nashville, 
and the North American National Life Insur- 
ance Company, of Omaha, as of December 31, 
1927. In order to finance this reinsurance the 
directors recommended to the stockholders an 
increase in capital stock from $750,000 to $1,- 
250,000 and the recommendation was approved 
at a stockholders’ meeting held February 21. 
About $300,000 of the new stock will be issued, 
the remaining $200,000 will be held. 

All three companies are controlled by the 
investment banking firm of Caldwell and Com- 
pany, Nashville. Their acquisition by this firm 
created wide comment two years ago. The 
merger will consolidate the life insurance in- 
terests of Caldwell Company. 

According to report the statement of the In- 
ter-Southern, with these reinsurances included, 
will show assets of over $18,000,000 and insur- 
ance in force of $150,000,000. The capital of 
the Inter-Southern will be $1,049,816 and it 
will have a surplus considerably in excess of 
$600,000. The Cotton States had over $10,000,- 
000 of insurance in force and assets of over $1,- 
000,000. The North American National had 
about $15,000,000 of insurance in force and as- 
sets of about $2,250,000. 


Excellent Progress of Girard Life 

During the year 1927 the Girard Life Insur- 
ance Company, of Philadelphia, made material 
advances, its premium income having increased 
about $170,000, its admitted assets having ad- 
vanced nearly $1,000,000, and its surplus to pol- 
icyholders having been increased by over $660,- 
000. The company now reports assets of $5,- 
781,597, and after providing for all liabilities, 
including a policy reserve of $4,115,174, the 
company shows a surplus to policyholders of 
$1,381,763, including $650,000 capital. In the 
total income of $2,054,375 is included an increase 
in capital stock and premium thereon amount- 
ing to $578,400. The company closed the year 
1927 with $35,749,526 of insurance in force. 
The company’s mortality experience last year 
was very favorable, having been under 40 per 
cent of the expected, and it has averaged in the 
last three years only about 41 per cent of ex- 
pected. President Albert Short and his asso- 
ciates ought to be congratulated upon the fine 
results of the year’s business. 





Joseph Froggatt in New Offices 
Joseph Froggatt & Co., Inc., actuaries and 
accoutants, are announcing removal of their of- 
fices from 25 Church street to 14 Trinity place, 
New York. , The firm is well known in the in- 
surance world. 
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SPECIAL MEETINGS IN 
THE WEST 





Union and Bureau to Discuss Chicago 
Commissions 





COMPROMISE RUMORED 





Details Yet Unknown But Believed to 
Mean Adjustment to Equal Other Cities 
Cuicaco, Itt., Feb. 27.—Hopes for perma- 

nently settling the fire insurance commission 

and brokerage situation in Chicago have been 
materially heightened as a result of the decision 
of both the Union and the Bureau to call special 
meetings for the first week in March to con- 
sider the recommendations of the joint con- 
ference committee representing the companies 
and the agents. Simultaneously the Chicago 

Board of Underwriters announced postponement 

of a special meeting which had been called for 

this week. 

The Union has set its meeting for March 6 
and President H. A. Clark has called the Bureau 
meeting for March 13. This will permit the 
recently approved but much disputed commis- 
sion schedule to go into effect soon. However, 
this is not expected to cause much of a furore 
because of the nearness of the companies’ meet- 
ings. The subject was vigorously opposed by 
over forty companies who threatened to with- 
draw from the board. This precipitated the 
conference committee which has been holding 
sessions frequently during February. 

No details of the compromise plan have been 
announced but the companies are insisting upon 
a provision limiting commissions to Class 1 
and adjustment of the Chicago acquisition scale 
to approximately equal that of other large cities. 


Canadian Lloyds May Be Formed by Do- 
minion Government 

Otrawa, Can., February 24.—The formation 
of Canadian Lloyds to underwrite ships using 
Canadian ports and giving equality of rates as 
those applying to United States ports, is a 
possibility of the near future, according to Hon. 
J. P. A. Cardin, Minister of Marine, who re- 
cently stated that his department was not satis- 
fied with the rates applying on the St. Lawrence. 

“We have been developing the St. Law- 
rence waterway for years and have put a large 
amount of money in the project each year,” he 
stated. He states that “no reduction has taken 
place in the rates since these improvements and 
extra aids to navigation were placed in the 
river, despite the fact that each cent spent 
meant an extra cent on the already high rate 
of insurance which the ship owners paid. 

“The aids to navigation in the past few years 
attracted an enormous amount of shipping to 
the port of Montreal but still more ships were 
likely to visit if the rates of insurance were 
lower.” 





Etna Suing for Order Compelling Super- 
intendent to Issue License 


ToreKA, Kansas, February 25.—Adding to 
the ever growing amount of litigation surround- 
ing the impounded moneys collected on excess 
tornado insurance in Kansas from March 1, 
1922, to August 31, 1925, the Attna Insurance 
Company of Hartford, Conn., has filed suit in 
district court here against the state insurance 
commissioner to compel him to issue a license 
to operate in Kansas in 1928. 


The suit, though brought by A£tna, is in be- 
half of more than 100 companies operating in 
Kansas and writing tornado insurance. Pre- 
mium rates were reduced on tornado policies in 
January, 1922, by Frank Travis, then state in- 
surance commissioner, at the same time rates on 
fire insurance policies were reduced. After 
much litigation the State won in both instances. 
The fire insurance decision was appealed to the 
United States Supreme Court, where it is now 
pending. The tornado case was not appealed. 


The AZtna company now declares that the 
impounded moneys collected on excess tornado 
insurance which now are due and payable to 
policyholders, should be deducted from their 
taxable premiums on which 2 per cent is col- 
lected each year, but Insurance Commissioner 
Wm. R. Baker has refused to do this and, ac- 
cordingly, is withholding the 1928 license of 
Etna. 


Co-operation Between Field Men 
and Agents 


(Concluded from page 3) 


men in such matters as drawing proper forms 
to fit peculiar conditions existing on: important 
risks, Mr. Moffatt contended, and could utilize 
help of this kind to real advantage. Social con- 
tacts by special agents are not the only contacts 
worth while, he said, and they frequently lose 
time which the agent could spend in the profit- 
able solicitation of business. Developing his 
thought along this line, Mr. Moffatt continued: 


There are practical ways in which the local 
agent might expect assistance from the field 
man, particularly that class of agent who is not 
qualified or who cannot afford to hire a man. 
for assistance in schedule work. Even in of- 
fices that are equipped to handle this phase of 
the business for themselves, the field man can 
be of assistance when he inspects the larger 
risks that the agent controls. If furnished a 
copy of the field man’s inspection it would act 
as a check on his own survey and enable him 
to keep track of changes in occupancy or con- 
struction that have occurred since the applica- 
tion of the schedule, or since the insurance was 
written. Whether it is practical to send a car- 
bon of this inspection to the agent or not may 
be questioned, but a brief report to the agent 
controlling the business of unusual or sub- 
standard conditions would be of benefit to the 
agent, so to the policyholder, of course to the 
field man, and the company that he represents. 
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NORTHWEST MEETING 
OPENS 


Over Two Hundred Field Men at 
Opening Session 








ECONOMISTS HAVE STAGE 





Eugene M. Stevens and Glenn Griswold 
Are Main Speakers at First Session 
Cuicaco, Itt., Feb. 28—Field men of the 

Northwest were assured that the present pros- 
perity will continue during the year by two 
leading business economists at the opening ses- 
sion of the Fire Underwriters Association of 
the Northwest here today. Eugene M. Stevens, 
president of the Illinois Merchants Trust Com- 
pany, declared that business stands “in 4 clear 
day distinguished by the absence of any per- 
ceptible menaces,” while Glenn Griswold, editor 
sion of the Fire Underwriters Association of 
that business is entering upon a period of bal- 
ance, but that there must be a “little bit more 
of the scence of management in every enter- 
prise” to avoid the consequences of over-produc- 
tion and cheap money. 

About 200 members of the Association were 
on hand at the opening session on Tuesday and 
about 300 attended the annual good fellowship 
dinner. President Ralph Rawlings of Lansing, 
Mich., declared that fire insurance could ex- 
pect continuation of the conservative under- 
writing of 1927. 

Secretary H. A. Yates, of Chicago, reported 
that the Assoc‘ation now has 1387 members, of 
which 1129 are active. 

The experiment in an educational feature on 
the program which was recommended by other 
presidents of the Association was made on 
Tuesday and proved a great success. An open 
forum on use and occupancy insurance was con- 
ducted by Milton H. Grannatt of the Liverpool 
and questions were fired at him from all sides 
of the room for over an hour. 





Companies Win Legal Victory in Illinois 

Cuicaco, Iu., Feb. 28.—Fire insurance com- 
panies operating in Illinois won two victories 
last week when the Supreme Court of Illinois 
handed down tax decisions in the noted Cook 
County versus Columbia and the Baltica versus 
Cook County. In the former the court held 
that it was not the function of the court to as- 
sess taxes and that the county could not force an 
accounting for a period of thirty years back. 
In the latter case the court held that a company 
writing fire insurance in Illinois could cede 
part of that business to a reinsurance company 
not license in the State providing the transac- 
tion was made outside the State and the said 
company does not have an office or agent in the 
State. It also held that such reinsurance com- 
panies could not be compelled to pay the 2 per 
cent privilege tax in Illinois. 
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WANTS ADDITIONAL BOND 


Fire Companies May Be Required to Post 
Additional $5,000,000 in Missouri 


St. Louis, Mo., February 24.—Attorney-Gen- 
eral N. T. Gentry of Missouri plans to ask 
the United States District Court for the West- 
ern District of Missouri to compel the 148 
stock fire, hail, tornado and lightning insurance 
companies now operating in Missouri to file 
an additional surety bond of $5,000,000 to guar- 
antee refunds under the 10 per cent reduction 
order of Superintendent of Insurance Ben C. 
Hyde recently sustained by the Missouri Su- 
preme Court. 

General Gentry will file his request on March 
10 when a special Federal tribunal of three 
judges will sit at Kansas City to pass on the 
application of the companies for permanent in- 
junction against Superintendent Hyde, General 
Gentry and the Missouri Insurance Department 
and other State officials to restrain them from 
enforcing the Hyde reduction order and to pre- 
vent the State officials from collecting from 
the companies the refunds alleged to be due on 
insurance premiums paid since November 15, 
1922. 

The companies now have posted with the 
Cole County Circuit Court at Jefferson City 
bonds for $1,000,000. Approximately $10,000,- 
000 to $12,000,000 is now in dispute. 

The companies filed their application for the 
injunction in the form of 148 distinct suits on 
February 14 and attack the constitutionality of 
the Missouri rate statutes under which Super- 
intendent Hyde proceeded when he ordered the 
10 per cent cut in fire, hail, tornado and light- 
ning insurance rates. 

Originally the date fixed for the hearing on 
the applications of the companies was February 
21, but has been continued to March 10. 


Record Year’s Growth for National Liberty 
Fire Group 


Annual reports of the National Liberty Insur- 
ance Company, the Baltimore American Insur- 
ance Company and the Peoples National Fire 
Insurance Company recently announced show 
record growth for all three companies. 

The National Liberty Company shows total 
resources of $27,785,198, a gain during the year 
of over 45 per cent. Premium reserve was $9,- 
637,599; reserve for losses, taxes, etc., $1,458,- 
105, and net surplus, $14,689,493. The increase 
in surplus after payment of cash dividends of 
$599,940 and stock dividend of $500,000 was 
$7,624,810. Company’s earnings were equal to 
$43.62 on its 200,000 shares of $10 par value. 

The Baltimore American Insurance reported 
total assets of $6,566,766, and net surplus of 
$3,334,175, or an increase after the payment of 
dividends of $1,940,107. 

The Peoples National Fire Insurance Com- 
pany, the third company in the group, showed 
total assets of $4,361,237 and net surplus of $1,- 
686,660, an increase of $1,177,259 after the pay- 
ment of dividends. 

The combined statement of the three com- 
panies, which are operated by the same man- 
agement, shows total assets of $38,713,200 and 
net surplus of $19,710,328. 








EXTENDS SCOPE 





Central Bureau to Include Allied 
Lines 





APRIL 10 IS EFFECTIVE DATE 





Automobile, Riot and Civil Commotion, 
Earthquake, Sprinkler Leakage, Wind- 
storm, Etc., on List 


Beginning with reports due April 10, all com- 
panies co-operating with the Central Bureau 
will report on the unearned premiums on poli- 
cies covering allied lines of fire insurance, as 
well as regular fire insurance contracts. The 
list of new lines which will be brought into 
the scope of the Bureau includes automobile, 
riot and civil commotion, war risk, earthquake, 
tornado and windstorm, and sprinkler leakage. 


Benjamin R. Mowry, manager of the Bureau, 
has sent to all companies in the New York 
Fire Exchange territory formal notification, 
reading in part as follows: 


At the request of the State of New York In- 
surance Department, the activities of the “Cen- 
tral Bureau” have now been extended to cover 
the above classes of risks written within the 
territory of the New York Fire Insurance Ex- 
change. 

You are therefore instructed to include in 
your regular monthly reports, beginning with 
that due on April 10, 1928, every unpaid earned 
premium under policies and/or binders issued 
by you under the above classes as well as under 
the straight fire business, using the same blank, 
but without a segregation by classes so far as 
totals are concerned. If, for the special pur- 
pose of writing automobile risks and/or any 
of the above classes, you represent a marine 
company or any company other than that of 
those for which you are now making reports 
to the “Central Bureau,” a separate monthly 
report must be made for each such company 
and the same form of blank used. 

In the case of combination automobile poli- 
cies covering both the risks of fire and liability, 
the ‘office billing the broker or assured must 
make the report of the entire unpaid earned 
premium; consequently, if a fire or marine 
office places the combination policy, one item 
covering the total amount due must be reported 
on the fire blank by such office. Only one entry 
covering both classes of risk written under a 
combination policy can be made. 

Earned premiums must be promptly set up on 
every policy and/or binder not returned for can- 
cellation on or before the inception date to the 
office issuing same, even though they may have 
been in force but a single day. It is, therefore, 
not within the province of an office to say what 
they will or will not set up. 

Bills for every unpaid earned premium for 
liability actually assumed must be promptly sent 
to either the broker or assured and every rea- 
sonable effort must be made to collect the 
amount due within the three months allowed 
for collection. 

Every item still unpaid at the expiration of 
this three months’ collection period must be re- 
ported to the “Central Bureau” not later than 
the tenth day of the month following such 
period. 

A complete record must be kept showing the 
dates when policies and/or binders were actu- 
ally received for cancellation by the office is- 
suing same. 

There can be no deviation from these rules 
and a strict compliance with same by every re- 
porting office is necessary if the best results 
are to be obtained. 
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EAGLE FIRE PROMOTIONS 


Franklin W. Fort Is Vice-President— 
James Y. Milne Secretary 

At the annual meeting of the Eagle Fire In- 
surance Company of Newark, New Jersey, 
Franklin W. Fort, secretary and manager since 
1917, was made vice-president. Mr. Fort will 
continue also as manager and counsel. 

In recognition of most efficient services to the 
Eagle for ten years, James Y. Milne was ad- 
vanced to the position of secretary. Mr. Milne 
was born in Edinburgh, Scotland, October 8 
1872, and was educated at George Watson’s 
College and Edinburgh University and was ad- 
mitted to the bar. He joined, in 1898, the United 
States branch of the Royal Exchange. In 
November, 1917, he allied with the Eagle, at 
Newark, as assistant secretary. He has also 
been secretary of the New Jersey Insurance 
Company since 1920 and office manager of the 
Baltica Insurance Company, Limited (United 
States fire business) since 1919. 


Long Island Fire to Start Soon 

It is now expected that the Long Island Fire 
Insurance Company, of New York, will be in 
position to begin business on or about April 1 
next. By that time it is anticipated that the 
capital of $200,000 and the initial surplus of 
$200,000 will have been paid in. The present 
official staff of the company is as follows: 
President, Corbin Wheeler; vice-president, 
George Leiste; treasurer, Harold C. Hodgson; 
secretary, Alan B. Hudson, Jr. The board of 
directors consists of the officers named and the 
following: J. F. Bermingham, W. F. Brunner, 
George H. May, Max L. Weil, Colley E. Wil- 
liams, Herman Ringe, George Stadtlander, 
John D. Cosgrove, D. Lacy Dayton and 
Chester E. Wilcox. Vice-President George 
Leiste will be in charge of the underwriting 
for the company. He is president of George 
Leiste, Inc., a well-known fire insurance agency 
in New York, which represents as general or 
metropolitan agent a number of prominent in- 
surance companies. Mr. Leiste has been in 
the fire insurance business for his entire busi- 
ness life of 28 years, and has achieved excel- 
lent records for his companies. 


General Brokers’ Annual Dinner 

The General Brokers Association of Metro- 
politan District, Inc., announces that its third 
annual dinner will be held at the Hotel Astor, 
April 18. 

Honorable Wesley E. Monk, Commissioner 
of Insurance of Massachusetts, has accepted the 
Association’s invitation to be its guest, and 
to deliver an address. 

Other acceptances have been received from 
Honorable Francis R. Stoddard, former Super- 
intendent of Insurance of this State, who will 
speak on “Brokers”; E. A. St. John, president of 
the National Surety Company, who will speak 
on “The Asset of Good Will’; Honorable 
Henry D. Sayer, executive secretary, of the 
New York Industrial Survey; J. L. Wood, 
chief of Complaint Bureau of the Insurance 
Department, and Leonard L. Saunders, execu- 
tive secretary, of the Insurance Federation of 
the State of New York. 
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James A. Beha Issues Licenses to Bankers 
Following a series of hearings on Section 66 
of the New York Insurance Law, which pro- 
“hibits the sale of insurance stocks in New York 
without a special license from the superinten- 
dent of insurance, James A. Beha sent the fol- 
lowing letter on Tuesday of this week to Kis- 
sell, Kinnicutt, & Co.; Curtis & Sanger, and 
Insurance Securities Company, Inc. : 


Your application to be licensed under Sec- 
tion 66 of the New York Insurance Law to sell 
the stock of the Insurance Securities Company, 
Inc., has been received, examined and placed on 
file. 

Said application discloses that you purchased 
225.000 new shares of the stock of the Insurance 
Securities Company, Inc., on or about January 
12, 1927, at $20 per share plus accrued dividends. 
Twenty dollars per share is the price at which 
the former stock issues of the Insurance Securi- 
ties Company, Inc., were sold, and is probably 
4 conservative price for said stock, considering 
the progress of the company to date. | The ad- 
ditional capital which you are furnishing to In- 
surance Securities Company, Inc., will, of 
necessity, enhance the value of the stock of the 
company previously isued, and will be reflected 
in the value of the stock purchased by you. 

Your application also discloses that the Insur- 
ance Securities Company, Inc., is a holding 
corporation, as defined under Section 66 of the 
New York Insurance Law. 

Before the sale of said stock, therefore, can 
be lawfully consummated in the State of New 
York, a license under Section 66 of the New 
York Insurance Law is required. 

The application also discloses that the stock 
through your syndicate is being offered to the 
public at $27.50 per share. This is a greater 
margin than is generally allowed on the amount 
received by an insurange company or an insur- 
ance holding company. However, considering 
certain other circumstances in connection with 
this offering. and thé future prospects of the 
Insurance Securities Company, Inc., I believe 
I am justified in issuing a license not only to 
the Insurance Securities Company, Inc., to sell 
the stock, but also to Kissell, Kinnicutt & Co. 
and Curtis & Sanger to offer same to the public 
under the conditions heretofore mentioned. 

This letter nor the licenses to be issued to you 
are in no way to be considered as a recommenda- 
tion of the sale and purchase of this stock. 


Fine Progress of Fireman’s Fund 

During the past year the Fireman’s Fund 
Insurance Company of San Francisco made 
gratifying gains. Its assets increased over 
$2,200,000 and its net surplus increased nearly 
$1,500,000. Resources of this strong and highly 
respected company, as shown by its 64th annual 
statement, now amount to $33,567,862, and after 
providing an unearned premium reserve of 
$16,063,465, reserves for all other liabilities, and 
a reserve for fluctuation of security values of 
$250,000, there remains a surplus as to policy- 
holders of $12,259,765, including $5,000,000 capi- 
tal. The company made an underwriting profit 
last year of $465,698, and its investment earn- 
ings and gains aggregated $2,268,077. Its net 
premium income last year amounted to $20,127,- 
975, while its loss payments, including adjust- 
ment expenses, barely exceeded $11,000,000. 
The officers of this progressive and well man- 
aged company are: J. B. Levison, president; 
John Marshall, Jr., Edward T. Cairns and 
Charles R. Paige, vice-presidents; H. P. 


Blanchard, secretary, and Thomas A. Gardiner, 
treasurer. 





NEW YORK INSURANCE LAW SERVICE 
New and Complete Encyclopedia of Insur- 
ance Statutes of Empire State Just 
Issued 

A new service for those who have occasion 
to use the New York Insurance Law has been 
issued. It consists of six separate volumes, and 
constitutes a perpetual revision edition, there 
being a patent binder in each volume to enable 
the user to insert annual supplements, keeping 
the law up-to-date. 

This set of small, handy volumes presents 
not only the text (in volumes 1 to 4), with 
source notes and annotations following each 
section, but also, in volumes 5 and 6, miscel- 
laneous laws relating to insurance and forms, 
regulations, instructions and a general index. 

From time to time cumulative supplements 
will be issued which can be inserted in the 
pocket at the back of each volume—a simple 
and practical device for keeping the work up- 
to-date. The supplements will be separately 
printed and stitched for each book and may be 
easily inserted in the pocket of the back cover. 
Under this system it will never be necessary 
to look in more than one place to find all amend- 
ments and supplementary notes. In other words, 
instead of amendments and supplementary notes 
being scattered through several annual volumes, 
involving conflicts and confusion, the new mat- 
ter will never be separated from the original 
law. All cumulative supplements will contain 
all legislation and amendments, annotations from 
current decisions of the courts, rulings of the 
insurance department and opinions of the at- 
torney-general. 

The six volumes constituting the set embrace 
the following divisions: 

Volume I —General provisions. 

Volume II —Life, health and casualty insur- 
ance; title and credit guar- 
anty insurance. 

Volume III—Fire and marine insurance. 

Volume IV—Fraternal and other benefit so- 
cieties; laws repealed. 

Volume V —Miscellaneous laws relating to 
insurance. 

Volume VI—Forms, regulations, instructions, 
general index. 

The text of the Insurance Law is contained 
in volumes 1 to 4, inclusive, each book of the 
set being complete in an attractive volume. 

The annotations following each section are 
exhaustive. Many early decisions of importance 
have been included for the first time in any 
book on New York Insurance Law. For con- 
venience, references to annotations under each 
section are grouped under topical headings. 
They include many valuable quotations from 
opinions of the attorney-general. 

Many notes have been made from the rulings 
of the insurance department and from letters 
used by the department and the insurance com- 
panies, most of the rulings not being obtainable 
elsewhere in print. 

In the miscellaneous laws, in volume 5, it is 
believed that pract:cally every section of New 
York law bearing on the subject of insurance 
can be found. In volume 6 are presented forms 
in use by the insurance department, the arrange- 
ment being under sections of The Insurance 
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OHIO DECISION UPHELD 
Supreme Court Passes on Celina Mutual 
Case 
WasuincrTon, D. C., February 27.—Author- 
ity of the Ohio Superintendent of Insurance to 
withhold license from companies found by him 
to be paying excessive compensation to officers 
or agents was in effect upheld today by the 
United States Supreme Court in the dismissal, 
for lack of substantial federal question, of the 
appeal of the Celina Mutual and National Mu- 
tual Casualty Companies from a decision of the 

Ohio courts. 

The case, which was heard by the court Feb- 
ruary 21, was appealed by the companies on the 
ground that the due process and immunity pro- 
visions of the constitution were violated by the 
superintendent when he assumed authority to 
inquire into the internal management of insur- 
ance companies to determine what he consid- 
ered reasonable compensation and to revoke or 
refuse to license a company paying compensa- 
tion believed to be excessive. 


Farm Fire Loss Placed at $150,000,000 


Cuicaco, February 27.—The annual farm fire 
loss was placed at one hundred and fifty million 
here Monday by I. D. Goss, chairman of the 
farm committee of the National Fire Waste 
Council, in an address before a conference of 
officers of State Fire Prevention Associations 
held under auspices of the Western Actuarial 
Bureau. Mr. Goss declared that this figure 
might be challenged but insisted that it is rea- 
sonably accurate and large enough to attract the 
attention of the individual farmer. He urged 
the field men to concentrate on reduction of 
farm losses, stating the loss ratio was twenty- 
five points higher than it should be. 

C. R. Street, chairman of the subscribers’ ac- 
tuarial committee, welcomed the field men on 
behalf of the companies and urged them to point 
out that the individual makes his own rates and 
to argue the adequacy of the stock company 
rates. He visioned the time when every special 
agent of a State would attend a town inspec- 
tion. 

Rollin M. Clark, assistant manager of the 
insurance department of the United States 
Chamber of Commerce, outlined the method ef 
organization of the chamber and particularly 
stressed the value of the interchamber fire 
waste contest. He said 600 municipalities are 
taking part now in discussiing value of per- 
sonal contact with the various Chambers of 
Commerce. He declared that they would be- 
friend the companies when inimical legislation is 

proposed if they are shown that the fire preven- 
tion program is altruistic in nature. 

Every State in the Union territory was rep- 
resented. 








Law to which the forms pertain. The general 
index in volume 6 covers the entire edition. 

This exceptionally valuable new set of vol- 
umes covering the New York Insurance Law 
can be obtained from The Spectator Company, 
selling agents, at $30 per set, or single volumes 
may be purchased at $7.50 each. 
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SOUTHERN CALIFORNIA 


The land of prosperity and health. Unrivalled as 
an agricultural, industrial, home community, where 
industry is alive and living is a pleasure. 


Real Money for live wires with 


MOUNTAIN STATES 
LIFE INSURANCE COMPANY 


Hollywood, California 


William L. Vernon, President 


L. E. Hubbard 
V. P. & General Counsel! 


R. N. Stevenson 


V. P. & Agency Mgr. 





















SECOND EDITION 


LIFE INSURANCE SIMPLY EXPLAINED 





By WILLIAM ALEXANDER 


Secretary of The Equitable Life Assurance Society 
of the U. S. 





Mr. Alexander has a nationwide reputation as a 
writer on Life Insurance, and speaks with author- 
ity. 

This, his latest book, will be useful to all classes 
of readers, and can be readily understood even by 
those who have had no previous knowledge of 
life insurance. 

It clearly explains the principles on which all 
sound life insurance rests, and describes the many 
important services that it renders to the public. 
It will have special value for those who are com- 
prised in the following categories: 


Business men who ought to have some accu- 
rate knowledge about this most important 
industry. 


Men and women who have capital for invest- 
ment. 


Managers who are responsible for the train- 
ing of soliciting agents. 


Agents who wish to give their important 
clients some idea of the scope and value of 
life insurance, and the many ways in 
which it can be utilized. 


Banks, trust companies, a «=e 
and philanthropists. 


~ 
Professors and teachers who are ih charge 
of insurance classes. 


Public and private schools throughout the 
United States. 





CONTENTS 


I. A GENERAL SURVEY 
II. FounpATION PRINCIPLES 
Ill. Tue Lire Insurance CoMPANy 
IV. Scope anp VALvuE oF Lire INSURANCE 
V. Services RenpERED By Lire INSURANCE 





IN. B. To enhance the value of this book for 
classroom use. Frank L. Jones, formerly State 
Superintendent of Public Instruction in Indiana, 
has prepared a series of LEssons (with appropri- 
ate QUESTIONS) based on this volume as a textbook.] 


PRICES IN QUANTITIES 
Single copy....... $ 1.00 250 copies at 85c. .$212.50 
50 copies at 90c.... 45.00 500 copies at 80c.. 400.00 


N. B. Further reductions on orders for books for 
the use of schools, colleges and other educational bodies. 
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Insurance in the Far East 
Conditions in China and Indo-China Described by Clement J. Smith 


the American Asiatic Underwriters and 

of the American International Under- 
writers, recently arrived in New York from 
Shanghai, China. An authority on Far East- 
ern insurance affairs, Mr. Smith has had a 
varied and colorful career. Six years prior to 
1917, he entered the office of Carl A. Henry, 
Pacific Coast general agent at San Francisco 
for the Sun Insurance Office. When the United 
States went into the World War, Mr. Smith 
joined the Air Service and served with the 
rank of lieutenant. At the conclusion of hostili- 
ties he went with the American Red Cross io 
Russia and Siberia and finally, in 1920, found 
his way to Shanghai, where he joined C. V. 
Starr, who was then launching the American 
Asiatic Underwriters or “A. A. U.” as it is 
known. Mr. Starr is president of the A. A. U. 
and is also president of the Asia Life Insur- 
ance Company of Delaware, which has had its 
head office in Shanghai since 1921. 


> LEMENT J. SMITH, vice-president of 


122 ForEIGN CoMPANIES IN SHANGHAI 

Interviewed by a representative of THE SpEc- 
TATOR, Vice-President Smith discussed insurance 
conditions in China from all angles. There is 
a considerable volume of fire insurance trans- 
sacted in the Far East, he said, some 122 for- 
eign companies being located in Shanghai, to- 
gether with a few unimportant local organiza- 
tions. Life insurance also is being written to 
a substantial extent, the Asia Life itself hav- 
ing had about $15,000,000 in force at the close 
of 1926. Only a little casualty and surety busi- 
ness is done, although the opportunities for 
these classes are now being developed and defi- 
nite progress toward a profitable volume is an- 
ticipated. 


“SQUEEZE” vs. SpLit COMMISSIONS 

Mr. Smith explained some interesting phases 
of fire insurance operation in the Far East, 
declaring that the agent there gets 15 to 20 per 
cent on the business, but that most operatiois 
are carried on through a “compradore,” a kind 
of local middle man and broker, who is always 
a native Chinese and who guarantees the pay- 
ment of premiums and is supposed to vouch 
for the honesty of the assured. Chinese brokers 
work on a discount system, says Mr. Smith, 
and get a range of “rake-offs” running up as 
high as 75 per cent. To take care of this fea- 
ture, the base rate for the risk is loaded. At 
one time, in 1922, there was an attempt to estab- 
lish a flat rate of 15 per cent discount, but this 
failed largely because of the Far Eastern dis- 
position to allow several individuals to get part 


of the profit from any venture. What is called 
graft here, or perhaps it is better to say split 
commission, is called “squeeze” in China and 
assumes the proportions of a national pastime. 
No system of moral hazard reporting is used, 
the managers and underwriters depending on 
the “compradore” to guarantee the good-faith 
of the policyholder. The British system of class 
rating is employed, but the only underwriting 
maps available are those made by individual 
organizations. This question of underwriting 
maps was one of the big difficulties that faced 
the A. A. U. when it began operation in China 
and a great deal of preliminary personal work 
was necessary before desk underwriting, on 
anything like a broad scale, could be under- 
taken. Fire policies are written in English 
with the name of the assured and the location 
of the premises given in both English and 
Chinese and sometimes having a diagram of the 
risk on the back. 

There are no published figures on the insur- 
ance business done in China, each company util- 
izing its own methods and making its report 
to its own directors. Of course, those United 
States companies which operate there, like the 
Asia Life, are compelled to report to the State 
insurance department under the laws of which 
they were organized, but no report is rendered 
to any Chinese authorities for the very good 
reason that there are none having jurisdiction 
over insurance affairs. There is no Chinese 
government supervision and anyone can launch 
an insurance company. In French Indo-China 
there is some supervision; life insurance com- 
panies being required to make a deposit, but no 
deposit being required for fire and marine writ- 
ings. Within the International Settlement in 
Shanghai the better elements in the insurance 
business can control the “fly-by-night” by ap- 
peal to either the police or the consul on 
charges of misrepresentation, intent to de- 
fraud, etc. 


REGULATIONS THAT Do Not REGULATE 

Occasionally, some Chinese government will 
issue regulations pertaining to the conduct of 
insurance, but they are simply ignored because 
of the instability of the ruling power of the 
moment and because they cannot be enforced. 
The peculiarity of language and legal interpre- 
tation used in such documents may be visualized 
from a glance at the following selections of 
regulations recently issued by a “Ministry of 
Finance” : 

Registration of the Established Insurance 


Company, Branch Office or Agency.—Any estab- 
lished insurance company, branch office or 


agency shall file its application for registration 
within one month from the date of publication 
of these regulations observing the articles here- 
in stated, in order to continue on its business: 
failing which its business shall be suspended 
and an amount of penalty be imposed thereon. 

Inspection—The commission may inspect the 
traffic condition, books, assets, etc., of the in- 
surance company, the branch office or the agency 
when necessary, and the latter must accept the 
obligation of being inspected and of answering 
any question or questions. Such insurance 
company, branch office or agency shall be or- 
dered to suspend business when default in the 
conduct of its finance is discovered or it shall 
be liable to pay a suitable amount of penalty. 

Penalty for Falsifying Documents.—Penalty 
of an amount not exceeding $1500, shall be im- 
posed on the insurance office, the branch office 
or the agency for any reports or documents 
which are found to be false. 


PERSONAL SIGNATURE Not LEGAL 

In China, says Mr. Smith, the individual's 
signature is not legal. Instead of this, a wood, 
metal or other block on which the Chinese 
characters are cut is used as a stamp and is 
known as a “chop.” This is a legal signature 
and, in the case of insurance companies, the 
“chop” of the policyholder is guaranteed to be 
genuine by the “compradore.”. An underwrit- 
ing profit is made in fire insurance and the 
business is kept within reasonable bounds largely 
by competitive forces and the desire of the for- 
eign companies to build up such firm reputa- 
tions as will lead to large volume. 

In the writing of life insurance in China, 
American rates are loaded from 10 to 30 per 
cent with a variation in favor of the foreigner, 
as against the native. For instance, the rate at 
age 30, ordinary life, would be 23.50 per 1000 
for a foreigner in China, as against 27.10 for 
a Chinese. This rate, as a unit, would remain 
whatever the currency employed. There is no 
non-medical insurance written and examinations 
are made both by Chinese and foreign doctors. 
The Asia Lif,e which, as already stated, had 
about $15,000,000 in force at the close of 1926, 
is permitted to write automobile liability and 
life insurance together and does so with a 
maximum retention of $6000 on one risk. The 
company has a reinsurance agreement with the 
International Life Insurance Company of St. 
Louis to take care of its excess. Life insurance 
agents in China are trained for field work much 
the same as agents in this country but there 
is one important distinction in the payment of 
claims, not only for life insurance but for all 
other branches as well. The beneficiary comes 
to the office of the manager and is paid in the 
presence of the agent or “compradore,” instead 





Has paid losses for 
ver 50 years 


J.HARRIS LENKER, President. 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manager 


fair and prompt ad \ustment of losses 
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INSURANCE: 


A Practical Exposition for the 


Student and Business Man 
By T. LE. Youne, B.A., F.R.A.S. 


Third Edition—Revised and Enlarged 








Mr. Younc’s book is a lucid, simple exposition of the principles 
and practice of life, fire, marine and other branches of insurance, 
specially adapted for the use of the underwriter, student and busi- 
ness man. It has been adopted asa text-book by Yale University. 
In the THirp EpiTI0n the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 


Price, Third Edition, 424 pages - $3.00 


Insurance Office Organization 


Managements and Accounts 
By T. FE. Youna, B.A., F.R.A.S., and RicHarp Masters, A.C.A. 


Second Edi*ion—Revised 


This\book will be found to be a valuable guide to the proper 
organization and conduct of an insurance company. In it Mr. 
YOuNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. 

The general principles of bookkeeping are also treated by Mr. 
Youn, and are elaborated in succeeding chapters.,by Mr. MASTERS 


Physiology and Anatomy. By Dr. Harold Gardiner. A 
concise and clearly written treatise, with numerous illustrations. 
It also contains chapters on the common diseases and accidents 
(including industrial diseases), and a list of everyday medical 
terms. The book is designed particularly for insurance men and 
lawyers. 414 pages; cloth binding. 

Price, post paid, $3.00 


Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 

Price, post paid, $1.50 


Accountancy. By Francis W. Pixvey. An entirely new 
work dealing with Accountancy from a theoretical and practical 
point of view The latest exposition of the science. 318 pages. 


Price, post paid, $2.25 


Pitmans Secre‘ary’s Handbook. A complete secretary’s 
manual prepared by HerBerT E. BLAin. It covers secretari 
work thoroughly for public and private institutions and for indi- 
viduals. (Second Edition, revised, omitting joint stock secretary- 


ships.) 























Price, post paid, $1.50 


Principles of Marine Law. By Lawrence DuckwortH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 

Price, post paid, $2.25 


Office Organization and Management. By Lawrence R. 
DicxsgE, M. Com., F.C.A., and H. E. Barn. This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 


315 pages, cloth. 








Price, post paid, $2.25 





SOLB SELLING AGENTS of the above works for the Insurance worl@ 


THE SPECTATOR COMPANY 


Cuicaco OFFICE 135 WILLIAM STREET 
QNBURANCE EXCHANGE NEW YORK 


THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


Boston, Massachusetts 
Arthur E. Childs, President 





Columbian National Agents can offer the best in 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Columbian National Policies 
make selling easier 





Policies backed by one of the very strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. Exceptional oppor- 
tunity is offered to salesmen of character and ability. 
Communicate at once with 

Agency Department 
77 Franklin Street, Boston, Mass. 























The Progressive Trend 
of 


The Minnesota Mutual Life 
Insurance Company 


As shown by “Sales Aids” now available 
for Field Representatives 





A wide variety of Policy Contracts to 
fit every need. 

A Sales Manual of Working Plans on 
Salary Continuance — Educational 
Plans—Retirement Income Bond, etc. 
The most definite aids for selection, 
education, training and supervision of 
any Company in the United States. 
F Openings at Toleda, Ohio, Wheeling, 
or General Agents | W. Va., El Paso, Texas, Portland, 
. Oregon, and other desirable cities. 


Write 
THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


Saint Paul, Minnesota 


| For the Agent | 








For the Agent | 











| For General Agents | 






































Provident Mutual 
Life Insurance Company of Philadelphia 
Pennsylvania Founded 1865 ” 


Since premiums were much reduced January 1, 
1927 the average premium per policy has been 
increased owing to a larger average policy. 


The new dividend} scale, ineffect January 1, 
1928, shows on the average af greatly reduced 
cost to the policyholder, which should enable 
the Provident agent still further to increase 
his production and the size_of the policy sold. 
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of being paid by check through the mails or 
otherwise. 

The American Asiatic Underwriters and the 
American International Underwriters, acting as 
Far Eastern managers and as general agents 
both here and in China, represent a very large 
group of important companies. The A; As U; 
acts as general agent and Far Eastern manager 
for fire insurance for the following companies : 
United States Fire, North River, Globe and 
Rutgers (for fire and marine), Rossia, National 
Union (for fire and marine), Albania of Ham- 
burg, Hudson, Svea, Agricultural, State of 
Pennsylvania and Christiania. For marine in- 
surance the A. A. U. represents the United 
States Merchants and Shippers, Economic of 
London and Federal of Zurich., The British 
America is directed separately. In addition, the 
National Union Indemnity, the Far Eastern In- 
surance Company, the Great American Insur- 
ance Company (for marine lines in China) and 
the Fine Arts & General are represented. The 
A. A. U. at one time operated in Siberia, but 
this has been discontinued. 

The head office of the American Asiatic Un- 
derwriters is in Shanghai, but offices are main- 
tained in all the principal cities and branches 
are located in Hankow, Tientsin, Chungking, 
Foochow, Hongkong, Canton, Mukden and Har- 
bin in China; and at Saigon in Indo-China; 
Bangkok in Siam; Manila and Java. Business 
is transacted in 35 currencies including the 
Mexican dollar and the Shanghai “tael,’ now 
worth about 63 cents. C. V. Starr is presi- 
dent of the A. A. U. and also president of the 
Asia Life. Other officers of the A. A. U. are: 
Clement J. Smith, vice-president; George A. 
Moszkonski, vice-president, and B. C. Sien- 
kevitch, secretary. Mr. Smith is also a director 
of the Asia Life. 


SERVICE ORGANIZATION HERE 


The American International Underwriters, 
with headquarters at 123 William street, New 
York city, was incorporated as a clearing house 
for risks handled by it and by the A. A. U. It 
also acts as binding agent for foreign business 
and as a brokers’ service office for American 
clients having interests in the Far East. In addi- 
tion, it acts as a clearing office for Chinese 
clients of the A. A. U., particularly those hav- 
ing offices in the United States. 


Independence Fire Opens Local Department 
in Philadelphia 

The Independence Fire Insurance Company, 
Philadelphia, has announced the opening, on or 
about March 1, of a local department at 325 
Walnut street, that city, for the handling of 
Philadelphia and suburban business. Walter A. 
Munns will be in charge as local manager. 

Mr. Munns is an experienced insurance man 
and was one of the originators of the “Red 
Roosters,” a unique organization in fire insur- 
ance, and was active in the original Insurance 
Society of Philadelphia. He is a past director 
of the Insurance Federation of Pennsylvania 
and, last summer, was directly charged with 
the handling of several of the features in con- 
nection with its 1927 convention in Philadelphia. 


AGENTS’ PROGRAM 


Memphis Meeting to Cover Important 
Subjects 








CALIFORNIA SITUATION LISTED 





Albert S. Caldwell to Address Conference— 
Sessions Continue Three Days 

The tentative program of the mid-year con- 
ference meeting of the National Association of 
Insurance Agents has been prepared. The 
‘meeting is to be held at the Hotel Peabody, 
Memphis, Tenn., March 13, 14 and 15. The 
program includes an address by Albert S. Cald- 
well, Insurance Commissioner of Tennessee, 
and discussions of the five-year development pro- 
gram and the bank agency situation in Cali- 
fornia. 

The program, as at present arranged, is as 
follows: 

MONDAY, MARCH 12 
10:00 A. M.—Meeting of National Executive Com- 


mittee, continuing throughout day and evening, Room 
212, Mezzanine Floor. 


TUESDAY, MARCH 13 

10:00 A. M.—Meeting of State Association Officers 
with National Executive Committee, Assembly Room, 
Mezzanine Floor. 

1:00 P. M.—Complimentary Luncheon Conference, 
State Association Officers, Room 200, Mezzanine Floor. 

4:00 P. M.—Meeting, National Executive Commit- 
tee, Room 212, Mezzanine Floor. 

7:00 P. M.—Get-Together Dinner and _ Entertain- 
ment, Louis XV Ballroom, Mezzanine Floor. 


WEDNESDAY, MARCH 14 AND THURSDAY, 
MARCH 15 
Conference opens Wednesday morning at 10:00 


o’clock, Louis XV Ballroom, Mezzanine Floor. 

During the first session on Wednesday the order 
will be as follows: 

Singing, ‘“‘American.” 

Invocation. 

Address of Welcome.—For the Insurance Exchange 
of Memphis, President John M. Dean; for the Ten- 
nessee Association of Insurance Agents, President 
George A. Caldwell, Knoxville. 

Response to Addresses of Welcome. 

Address.—Honorable Albert S. Caldwell, Commis- 
sioner of Insurance, State of Tennessee, president, Na- 
tional Convention of Insurance Commissioners, 

Report of Executive Committee.—R. P. DeVan, 
Charleston, W. Va., chairman. 

Report of Better Business Methods Committee.—W. 
Eugene Harrington, Atlanta, Ga., chairman, 

Discussion of Report of this Committee. 

During the other sessions the following subjects 
will be discussed: 

Five-Year Development Campaign. 

(a) Automobile Committees in States. 

(b) Membership Campaign in States, 

1, Field Men and Association Membership. 
2. Eligibility Standard for Membership. 
(c) Joint Economic Newspaper Publicity-Advertising 
Campaign. 
1. Experience of Groups of Agents. 
2. Cultivating Newspaper Editors. 
(d) Standard Automobile Identification Certificates. 
(e) Duty of Every National Association Member to 
Local Board, State and National Associations. 
1. 100 per cent Membership in State and 
National Associations, 
2. Local Board, Public Relations and Pub- 
lic Welfare. 

Banks as Insurance Agents—Bank of Italy, a Gen- 
eral Discussion, Opened by Percy S. W. Ramsden, 
secretary, California Association, Oakland. 

Mixed Representation by Members of Stock Com- 
panies and Assessment Organizations. 

Continued Activity in Insurance 
Finance Companies. 


of Automobile 
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(a) Single Interest Policy as a Remedy. 
(b) Application of Resident Agents’ and Agency 
Qualification Laws. 


DANGER OF A SINGLE TRACK AGENCY 

On Thursday, March 15, at 11 A. M., the confer- 
ance will be addressed on the subject, ‘“‘A Proper Pol- 
icy Regarding Compulsory Automobile Liability Insur- 
ance,” by a member of the Committee of Nine on 
“Financial Responsibility for Automobile Accidents.’’ 

Members are invited to present for discussion and 
consideration subjects other than those given above. 


Home Insurance Company Acquires Hali- 
fax Fire 

Toronto, Can., February 24.—The oldest 
Canadian fire insurance company—The Hali- 
fax Fire—has been taken over by the Home In- 
surance Company of New York. The Halifax 
Fire was established in 1809, with headquarters 
in Halifax, Nova Scotia, and has done business 
continuously ever since. Its statement as uf 
December 31, 1927, shows assets of $1,872,856, 
practically all in liquid form. As most of its 
business was already reinsured, premium re- 
serves are small. Capital stock is $1,000,000 
paid up, and surplus over the amount is $655,- 
000. Income for the year 1927 was $375,649 
from premiums and $83,984 from interest and 
other sources. After payment of reinsurance 
premiums and of losses, etc., and of $54,375 in 
dividends, a balance of $91,718 was transferred 
from revenue account to profit and loss. 

The annual meeting of the Halifax Fire is 
called for March 6. The directors of the com- 
pany have been Nova Scotia men, with John B. 
Douglas as president. The stock is reported 
as sold at about $20 a share, par value of 
which is $10 per share. 
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WILL INCREASE CAPITAL 


United States Casualty to Add 
$500,000 


$1,000,000 TO SURPLUS 








New Stock, With Par Value of $100, Is 
Offered at $300 Per Share 

The United States Casualty Company, New 
York, at a meeting of stockholders held last 
week, voted to increase the capital stock of the 
organization from $1,000,000 to $1,500,000. This 
action is, of course, subject to the approval of 
the Empire State Insurance Department. 

It is intended that the new stock be offered 
to present stockholders at the rate of one addi- 
tional share for every two shares now held and 
subscription will be at $300 per share with a 
par value of $100. About 80 per cent of the 
total stock of the United States Casualty was 
said to be represented at the meeting. 

March 29 has been set as the final date for 
subscription to the new stock and the increase, 
when completed, will furnish an addition »f 
$1,000,000 to the surplus as well as $500,000 to 
the capital account. 

Edson S. Lott, president of the United States 
Casualty, has held the reins of this office for 
the past 20 years, having been connected with 
the company from its inception, when he became 
assistant secretary. His long warfare against 
the mutual companies has given him a reputa- 
tion. 

The United States Casualty, which began 
business with a capital of $300,000, will be 
thirty-three years old in May. Its total ad- 
mitted assets have been practically doubled since 
1920 and now stand at $11,207,011, with a pre- 
mium income of $8,791,347 as of December 31, 
1927, 


INTERMOUNTAIN TITLE GUARANTY 
BEING FORMED 


Utah Company Will Have $1,000,000 Cap- 
ital Stock 

Satt Laxe City, Utan, February 27.—The 
Intermountain Title Guaranty Company is be- 
ing organized, with headquarters in Salt Lake 
City and will have Utah and Idaho for its field 
of operation for the present. The capital stock 
of the corporation will be $1.000,000 and Utah 
and Idaho business men will furnish it. Individ- 
ual abstracting firms in Utah and Idaho will be 
absorbed by the new company. Stephen L. 
Chipman, a prominent American Fork, Utai, 
citizen and business man, is expected to be 
chosen president, it is stated, with Nephi L. 
Morris, widely known in business, religious and 
political circles of the mountain States, as secre- 
tary. Mr. Morris is a former candidate’ for 
Governor of Utah. 

It is stated by one of the organizers that one 
treason why title insurance companies have not 


entered Utah earlier may have been due to 
polygamous marriages and the clouding of titles 
thereby because of the difficulties of establisa- 
ing dower rights. Polygamy is a thing of the 
past in Utah and is not regarded as a difficulty 
any longer. 


ALBERT L. CARR GOES WITH 
NATIONAL SURETY 

Made Vice-President and Will 
Brooklyn Branch Office 

Albert L. Carr, who has been manager of 
the Brooklyn, N. Y., branch of the Fidelity and 
Deposit Company of Baltimore, has resigned 
from that post to become vice-president of the 
National Surety Company. He will have 
charge of the new Brooklyn branch of the 
National Surety which is to be established in 
the Montague building at 16 Court street, 
Brooklyn, N. Y. 

Mr. Carr started his surety career in 1903 
with the AStna Indemnity, which was then active, 
and since 1921 has been branch manager for 
the Fidelity and Deposit. In that position he 
built up the Brooklyn business from a smail 
volume to nearly a million dollars in premiums. 
In addition to his company affiliation, Mr. Carr 
is a partner in the general agency firm of Carr 
& Contant which handles fire and casualty busi- 
ness and is treasurer of the Mortgage Guar- 
antee & Title Company. 

Vice-President Carr has announced that the 
burglary department in the new Brooklyn and 
Long Island office will be in charge of Vincent 
A. Dempsey who has for the past ten years 
been in the burglary insurance field in New York. 


Manage 


Michigan Continues Fight on Auto Rate 
Increase 
(Concluded from page 3) 

the governor urging rate regulation as ad- 
vocated by the Goodman reciprocal. While 
the Bay City commission is among those which 
has been requested to take similar action, it 
has not been reported as yet that any letter or 
petition has been drafted. 

Some of the other “at cost” carriers are un- 
derstood to be “climbing on the band wagon” 
of the Casualty Association of America, John 
J. Ramsay, manager of the Inter-Insurance Ex- 
change of the Detroit Automobile Club, the 
State’s largest auto-writing organization, hav- 
ing recently issued a statement in which he 
assumed credit for his organization for the 
fact that liability rates are not much higher 
already in Michigan. 

Chicago Syndicate Gets Company 

St. Lours, Mo., Feb. 28.—It is reported that 
the Republic Casualty and Surety Company has 
been purchased by a Chicago syndicate headed 
by Felix Broeker, former secretary and general 
manager of the Atlas Casualty Company. Mr. 
Broeker will be president of the company, which 
will remove its offices to Chicago. 
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COMPENSATION PROGRAM 
TO BE NATIONWIDE 





Resolution Adopted at Meeting of 
National Council 





RATE-MAKING WILL RECOGNIZE 
NEWER PRINCIPLES 





Manager William Leslie Strikes Hopeful 
Note in Annual Report 


At the recent annual meeting of the National 
Council on Compensation Insurance, held in 
New York city, the following resolution was 
carried by a two-thirds majority: 


Wuereas, It is the function of a properly 
developed Workmen’s Compensation rating sys- 
tem to provide for equitable distribution of in- 
surance costs, and 

WHEREAS, Experience clearly demonstrates 
that the existing rating system does not produce 
equitable distribution of costs, therefore be it 

RESOLVED, That it is the opinion of this meet- 
ing that the existing Workmen’s Compensation 
Insurance rate making program be immediately 
modified to recognize the following principles: 

1. The difference in loss ratios dependent on 
size of risk and the establishment of suitable 
differentials for selected groups. 

2. The expense differential between large 
and small risks. 

3. A minimum premium formula correspond- 
ing to the average annual wages of a single 
workman. 

4. The tendencies and trends in individual 
risk experience allowing greater weight to more 
recent experience. 

That therefore the Rates Committee is in- 
structed to immediately take the necessary steps 
to make this program effective nationally at the 
earliest possible date. 

William Leslie, general manager of the Na- 
tional Council, submitted his annual report 
dealing with such topics as rate revisions, pure 
premiums, compensation law amendments, the 
Kansas rate situation, coal mine insurance, long- 
shoremen’s and harbor workers’ compensation, 
schedule rating and experience rating. It was 
shown that seven companies joined the National 
Council since the last annual meeting, these 
being the American Mine Owners Casualty Cor- 
poration (for Alabama, Kentucky and Vir- 
ginia), Contractors Casualty Company of Mis 
souri, National Casualty Company, Pacific Em- 
ployers Insurance Company, Pacific Indemnity 
Company, “General Indemnity Exchange and 
United States Automobile Insurance Exchange. 

In concluding his report, Manager Leslie 
struck a hopeful note as follows: 

Examination of manual rate levels in the 
light of current loss ratio data for all carriers, 
reveals a very satisfactory situation for the 
country as a whole. Therefore, if the principles 
adopted in New York are incorporated in a na- 
tional program and become effective to the ex- 
tent they are applicable in each of the States, the 
manual rate levels should become the collectible 
rate levels and the carriers, both by classes and 

as a whole, should be in a more favorable posi- 
tion as respects the handling of compensation 
insurance than at any time since 1920. 
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JOHN A. GRIFFIN ELECTED 


Becomes Vice-President of Fidelity & 
Deposit and American Bonding 








WILL HAVE CHARGE OF NEW YORK 
DISTRICT 





Franklin D. Roosevelt, General Vice-Presi- 
dent, te Take Larger Part in Work of 
Both Companies 

John A. Griffin has been elected a vice-presi- 
dent of the Fidelity and Deposit Company and 
of the American Bonding Company, both of 
Baltimore, and will have charge of the Greaier 
New York territory for those two companies, 
taking the place of Vincent Cullen, who re- 
signed to join the National Surety. 

Mr. Griffin originally joined the American 
Bonding at its New York office in 1912, becom- 
ing vice-president and manager. When the 
American Bonding was absorbed by the Fidel- 
ity and Deposit, the separate New York office 
was maintained for two years and then Mr. 
Griffin joined the New York branch of the 
Fidelity and Deposit as assistant to Joseph A. 
Flynn, then vice-president in charge. With 
the rejuvenation of the American Bonding, Mr. 
Griffin now heads the New York branches of 
both the companies. 

In connection with the increasing activity 
of the Fidelity and Deposit and the American 
Bonding, Franklin D. Roosevelt, general vice- 
president of both organizations, has announced 
that he will devote a larger portion of his time 
to the work of the two companies. In order 
to accomplish this purpose, Mr. Roosevelt has 
resigned as a director of the International Ger- 
manic Trust Company and the International 
Germanic Company and will withdraw from a 
number of other organizations with which he 
has been associated. He will, however, retain 
his active partnership in the law firm of Roose- 
velt & O’Connor. Mr. Roosevelt became 


affiliated with the Fidelity and Deposit and 
the American Bonding as a director in 1921 
and is now general vice-president. Speaking of 
the election of Mr. Griffin, Vice-President 
Roosevelt said in part: 

Mr. Griffin has been with the Fidelity and 
Deposit many years as manager of the contract 
division and one of the board which passes on 
all our bonds. There will be no change what- 
ever in the policies of the companies and in 
the business methods which have given us such 
extraordinary success in this city. I feel that 
the astonishing increase in the New York busi- 
ness of the companies, which has jumped from 
$2,089,217 to $4,393,688 in the last five years, 
will continue under Mr. Griffin’s able manage- 
ment. In addition to his responsibility as vice- 
president in charge Mr. Griffin will also take 
over the responsibilities of the manager of the 
New York city office. 

Wallace P. Harvey, to whose wise advice, 
backed by twenty years of experience, the com- 
panies owe so much of their increase in this 
territory, continues as general counsel and the 
other heads of departments remain as in the past. 


HENRY J. HARDER MADE MANAGER 
Appointed by New York Indemnity to 
Handle Chicago Branch 

The New York Indemnity Company has an- 
nounced the appointment of Henry J. Harder 
as manager of the Chicago branch office. 

Mr. Harder started his insurance career in 
1899 with the National Surety Company, and 
later became a general agent for the Massa- 
chusetts Bonding & Insurance Company in 
Seattle, Wash. Then for a period of seventeen 
years he was associated with the Massachusetts 
Bonding as resident vice-president in Pittsburgh, 
afterward becoming a partner in the general 
agency of Johnston & Harder, who represented 
the Massachusetts Bonding and Insurance Com- 
pany as general agents. 

In January, 1927, after selling his interest in 
this concern Mr. Harder joined the Globe In- 
demnity Company as executive representative 
at the home office in Newark, N. J., which posi- 
tion he leaves for his new post. 





EX C 





THE 


INSURANCE COMPANY 
OF AMERICA 
JAMES GIBBS, President 
CASUALTY AND SURETY 
REINSURANCE 
AND EXCESS COVERS 


HEAD OFFICE 


12 Washington Place 
Telephone, Mulberry 5585 


ES 8S 


Newark, N. J. 











CENTRAL SURETY’S REMARKABLE 
RECORD 
Compensation Business Was Less Than 10 
Per Cent of Total 


An inspection of the statement of the Central 
Surety and Insurance Corporation, of Kansas 
City, Mo., covering the year 1927—its first full 
year of operation, shows that it made a remark- 
able record. The amount of its net premiums 
written, $1,637,255, was large, but when it is 
borne in mind that its workmen’s compensation 
premiums amounted to only $164,748, or less 
than 10 per cent of the total volume, the result 
is the more unusual. The loss ratio based on 
earned premiums was 47.98 per cent. The com- 
pany did a very substantial amount of plate glass 
insurance, the premiums in that line having 
amounted to $386,650. The company is adhering 
strictly to the agency system in producing its 
business; it has no branch offices and all appoint- 
ments and supervisions are made directly from 
the home office, and its affairs are administred 
by competent men with valuable insurance ex- 
perience. The company is operating in all 
States of the United States except Arizona, 
Delaware, Missouri, Nevada, New Hampshire, 
New York, Rhode Island and Vermont, and is 
qualified with the United States Treasury De- 
partment. It is not licensed in any country 
outside of the United States. For its protec- 
tion in event of a catastrophe the company car- 
ries appropriate excess reinsurance. With ad- 
mitted assets of $2,799,000 and a surplus to 
policyholders of $1,123,214 (including $500,000 
capital), the company is in strong financial con- 
dition. Its assets increased over $500,000 dur- 
ing the year and its surplus increased over 
$110,000, after adding over $300,000 to un- 


‘earned premium reserve and increasing loss re- 


serves by over $180,000. The 1927 record of 
the Central Surety is well calculated to inspire 
confidence in its future, and demonstrates the 
possibility of a new company making substantial 
progress in the face of keen competition. Fred 
W. Fleming is president. Dennis Hudson is 
vice-president, and L. M. Goodwin is secretary 
of the Central Surety and Insurance Corpora- 
tion. 


General Indemnity Licensed in 
Massachusetts 

Boston, Mass., February 27.—A license to 
write check alteration and forgery insurance 
was issued to the General Indemnity Corpora- 
tion of Rochester, N. Y., on February 24, the 
company having qualified for readmission after 
having been out of Massachusetts for about two 
years. Mortimer Hardwick, of Springfield, has 
been appointed State agent. 

The company recently reincorporated and is 
starting business with a capital of $1,000.000, 
assets of $1,500,000 and surplus of $500,000. 
The officers are: president, W. Roy McCanne; 
vice-presidents, Walter L. Todd and George J. 
Tuttle; secretary, Wallace R. Miller; treasurer, 
George W. Tuttle. Check alteration and for- 
gery are not coverages that are being very ge- 
erally written in the Commonwealth, although 
there are a large group of companies writing 
burglary and theft insurance under which the 
other lines are included. 
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ISSUES 225,000 SHARES 


Insurance Securities Company in 
Important Stock Deal 








CAPITAL AND SURPLUS INCREASED BY 
NEARLY $5,000,000 





Union Indemnity Group in Strong Position 
—President Moss’ Statement 


The Insurance Securities Company, Inc., of 
New Orleans, which is the holding organization 
for the Union Indemnity group, is increasing 
its capital and surplus from $8,000,000 to about 
$13,000,000 by the sale of 225,000 shares of stock 
at $27.50 per share through New York bank- 
ing interests. The Union Indemnity group in- 
cludes the Union Indemnity, Northwestern Cas- 
ualty and Surety, LaSalle Fire and Union Titie 
Guarantee. W. Irving Moss is president of 
each of these companies. Collectively, the com- 
panies operate in 46 States and the premium 
income in 1927 went over $10,500,000. 

President Moss said that one of the purposes 
behind the move was to allow the acquisition 
from the Union Indemnity of all the stock it 
owns in the LaSalle Fire, the Union Title 
Guarantee and the Northwestern Casualty and 
Surety. One of the most prominent figures in 
the New York end of the new stock deal was 
Perez F. Huff, for a long time a leading life 
insurance general agent and now active in in- 
surance stocks and investments. Mr. Huff has 
been made a director of the Insurance Securities 
Company and a member of its New York ad- 
visory committee. 

Speaking of the stock transaction, President 
Moss authorized a statement which, in part, 
said: 

Arrangements have been completed with Kis- 
sel, Kinnicutt & Company and Curtis & Sanger, 
well-known and important eastern banking 
houses, for the purchase of two hundred and 
twenty-five thousand shares of the Treasury 
stock of Insurance Securities Company, Inc., 
which will be widely distributed by them in 
investment in New England, New York, Chi- 
cago and the Middle West and on the Pacific 
Coast. 

This transaction is a recognition of the im- 
portant position which our constituent insurance 
companies have already attained in the insur- 
ance field and insures the support and co-opera- 
tion of strong influences in the development in 
New Orleans of one of the country’s great 
groups of insurance companies. 


tna Life and Affiliated Companies to Hold 
Regional Casualty Agency Meetings 

More than 2000 agents of the A&tna Life In- 
surance Company, accident and liability depart- 
ment, and of the AZtna Casualty and Surety 
Company, of Hartford, will attend agency meet- 
ings which the company will hold during March 
in Providence, Bridgeport, Albany, Harrisburg, 
Philadelphia, Buffalo, Washington, Richmond, 
Milwaukee, St. Paul, New Orleans, Minneap- 
olis, Des Moines, Indianapolis and Louisville. 

Home office executives will take active paris 
in each of the meetings, their schedules having 
been arranged so that each will attend a cer- 
tain geographical group. These include Vice- 
Presidents W. L. Mooney, C. B. Morcom and 





R. W. Myers, and Secretaries W. J. O’Donneil, 
R. I. Catlin and C. G. Hallowell. Assistant 
Director of Publicity Stanley F. Withe will at- 
tend seven of the meetings, while Warren S. 
Chapin, of the publicity department, will attend 
eight. The field supervisors, at least one of 
whom will attend each meeting, are E. C. 
Knapp, John R. Holmes, R. T. Mallery, L. B. 
Fowler and C. T. Spaulding. 


“SMALL RISK” COMPENSATION 
PROBLEM 
Clarence W. Hobbs Reports to National 

Convention of Insurance Commissioners 

Clarence W. Hobbs, special representative of 
the National Convention of Insurance Commis- 
sioners on the National Council on Compensa- 
tion Insurance, last week submitted a report of 
the status of the “small risk” problem in com- 
pensation insurance to the Commissioners. Mr. 
Hobbs’ action followed the annual meeting of 
the National Council and in his paper he de- 
scribed the action taken with respect to the 
several compensation principles stated in a reso- 
lution adopted by the National Council with 
the idea of making certain general features 2f 
the New York rating program apply nation- 
ally. This resolution appears in the present is- 
sue of THE SPECTATOR. 

After explaining the mode of procedure 
agreed upon, Mr. Hobbs’ report summarizes the 
situation and, in conclusion, declares: 

It will be noted that the plan laid before the 
council by the non-participating carriers has 
been much modified from the plans submitted 
in New York, the chief modifications being: 


1. The request for a profit loading or safety 
margin, denied in New York, has been definitely 


dropped. 

2. The policy fee, or expense constant has 
been reduced to that recommended by four out 
of five members of the conference committee, 
namely $10, and this is subject to further modi- 
fication in the event that it proves necessary 
to compute small risk loss constants. 


James F. O’Hea Joins Vincent Cullen With 
National Surety 

James F. O’Hea, who has been production 
manager at the New York office of the Fidel- 
ity and Deposit Company of Baltimore, has re- 
signed to join the National Surety Company 
under Vice-President Vincent Cullen, who is 
engaged in organizing the Greater New York 
department. 

Mr. O’Hea is one of the best known of the 
younger surety executives in the New York ter- 
ritory and has been in the business since joining 
the Fidelity and Deposit in 1921. Before that 
he was with industrial firms in executive and 
selling positions. His success in building up 
brokerage business for the Fidelity and Deposit 
brought him hundreds of friends among those 
who specialize in surety, fidelity and burglary 
writings in the New York district. 


Larry V. Bogert Convalescing in Florida 

Larry V. Bogert, who recently recovered from 
a severe attack of pneumonia, has gone to 
Florida where he is convalescing. He is «he 
son of S. V. (Sam”) Bogert, who is general 
agent for the National Surety in Nassau county, 
New York, and is himself connected with the 
New York city office of the company. 
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William F. Roberts Joins Hartford 
Accident and Indemnity 


William F. Roberts has joined the Hartford 
Accident and Indemnity Company as superin- 
tendent of the bonding department at that com- 
pany’s Philadelphia office under the general 
supervision of Resident Vice-President W. 
Stanley Kite. 


New Jersey Casualty Underwriters’ 
Banquet 


The Casualty Underwriters’ Association of 
New Jersey will hold its annual banquet at the 
Washington restaurant, Washington Park, 
Newark, on the evening of March 22. 











ANNOUNCEMENT 


The National Sinise Company 


takes “pleasure in an- 
nouncing the election of 


MR. VINCENT CULLEN 


as Vice President of this 
Company in charge of its 


GREATER NEW YORK 
DEPARTMENT 


which will be located at 


118 William Street 


Mr. Cullen needs no introduc- 
tion to the insurance fraternity. 
He has hosts of friends and ad- 
miters who are invited to use his 
unlimited facilities for handling 
all surety, fidelity and burglary 
business. 


We have equipped Mr. Cullen 
with the same authority as Execu- 
tive Officers of the Company, and 
he will, therefore, be in a position 
to give to his customer friends 
service of the very highest grade. 


NATIONAL SURETY CO. 


E. A. ST. JOHN, President 
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Central Surety and Insurance Corporation 


Kansas City, Missouri 


Fred,W. Fleming, President 


Dennis Hudson, Vice-President 


L. M. Goodwin, Secretary 


Presents Its Annual Statement 
For Its First Full Year of Operation 
as at December 31, 1927 


in: ADMITTED ASSETS 


Mortgage Loans on Real Estate, first liens...... $514,337 .38 
(On Improved Real Estate Appraised for 
$1,309,835.50) 


BOOMS, URTICE WOME «5. si0005.00.s.5 000005004 slee 1,082,224 .55 
Premiums in Process of Collection (not over 90 
SOOM eee pee hicks ciicies se iolnia aisle aenleeios 389,645 .10 
Cash in’Officevand Banks.:............00cs08s 267,906 .23 
Accrued Interest on Investments.............. 24,718.98 
Other Admitted Assets... 6... ccc ccceces 167 .41 
<1 CPLA SSR cd SON Se aE TO $2,278,999 .65 
Gain in net premiums written...... 
SERCO SEE 


eee Ee ee 
Net Premiums Written............. 


LIABILITIES 
Reserve for Unearned Premiums............... $751,353.53 
Reserve for Losses (including Schedule “‘P’’).... 226,949.71 
Reserve for Commissions. . « «<6 6s «6 essesere oie 106,864 .17 
Reserve for Takes and Other Items Payable.... 59,164 .52 
Reserve for Reinsurance.................ee000: 11,453 .96 
AOA ci ciowine ne se eas $500,000 .00 
“PED TS De Re gn orb Re Ne 623,213 .76 
surplus.to Policyholders cc .<.<ico.c. ces ctleciows oes 1,123,213 .76 
12,01 0, 0 ee ent A ASS, Ble, $2,278,999 .65 
Bees Se ee ee $1,037,204.13 
ee PY re OAT Vern MTT 552,163.38 
Ney NA ee eR we ae 440,170.55 
Rt Sea Gee plete teat 111,992.83 
Bs Seer Seat Ste 1,637,255.27 


Its record for all around results for its first year of operation takes rank among the very best achievements 
in the history of the business. The company is operating in 40 states and is qualified with the United States 
Treasury Department. A connection with this strong company is most desirable for ambitious agents 


























VISIONS OF SPRING 











Looking Forward 
March twenty-first ushers in official Spring. 


Numerous cars will soon be placed in use 
by owners needing insurance. Have youa 
vision of this harvest of premiums awaiting 
agents prepared to render service. 


Commonwealth policies with perfected 
coast to coast service make a strong appeal, 
and will help you realize this vision. 


Commonwealth Casualty Co. 
(OLDEST PHILADELPHIA CASUALTY COMPANY 
Philadelphia 


H. C. STEWART E. W. COOK 
President Vice-Pres. & Gen"! Mer 






























TWENTY-TWO YEARS 
and the 


CONFIDENCE of 
POLICYHOLDERS 


assure 











OUR AGENTS 
THEIR OWN FUTURE IS SECURE 





Write for 
. “FOURTEEN POINTS” 


A. M. HOPKINS, Mgr. of Agencies 


PHILADELPHIA LIFE INSURANCE CO. 
111 No. Broad Street 


Philadelphia, Penna. 
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VINCENT CULLEN JOINS 
NATIONAL SURETY 


Will Head Recently Established 
Greater New York Department 








EXECUTIVE IS A BUSINESS BUILDER 





Started Insurance Career in 1902—Has Had 
Remarkable Success 

Vincent Cullen, resident vice-president at New 
York city for the Fidelity and Deposit Com- 
pany and the American Bonding Company, both 
of Baltimore, has resigned from that post to 
join the forces of the National Surety Company 
as vice-president and head of a newly-estab- 
lished Greater New York department. The new 
division, which was formed to take care of the 
rapid expansion of the National Surety’s busi- 
ness in the New York metropolitan district, 
will have headquarters at 118 William street, 
New York city, and will be ready to function 
this week. . It will occupy the entire building 
at that address. 

The addition of Vice-President Cullen to the 
official staff of the National Surety puts another 
great surety man under that company’s banner. 
Mr. Cullen is one of the best-known surety 
executives in the East and is particularly well 
acquainted among the brokers and general 
agents of New York city, where he has a host 
of personal friends. From the time when he 
joined the Fidelity and Deposit as manager of 
its New York office, Mr. Cullen began building 
up the business of that branch until, in 1927, 
it amounted to $4,400,000 in premiums. 

Mr. Cullen began his insurance career in 
1902 with the American Bonding Company at 
its home office in Baltimore, where he stayed 
until 1907, when he went on the road for the 
company as a special agent. He took charge 
of the New York claim department of the 
American Bonding in 1909, remaining in that 
capacity until 1910, when he formed a part- 
nership with F. B. Owen to represent the Fidel- 
ity and Deposit Company as general agents in 
Cleveland. This connection was continued un- 
til 1916, when this country had trouble with 


Mexico. Mr. Cullen joined the cavalry and 








Do You Want 
Business? 


A well-organized New 
Jersey general agency is 
open for representation of 
several admitted fire and 
casualty companies on a 
nationwide general agency 
basis. 


Address Box 275, care of 
THE SPECTATOR. 











went to the Mexican border, remaining until 
the spring of 1917, when he returned only to 
re-enlist and subsequently go to France, re- 
turning in 1919. 

Upon his return he became resident manager 
of the National Surety in Baltimore and a year 
later went to New York city to take charge 
of the bonding department of the Hartford Ac- 
cident and Indemnity Company. In the latter 
part of 1920 he joined the Fidelity and Deposit 
organization as manager of its New York city 
office and was made vice-president of the com- 
pany. Recently, he was also made a vice-presi- 
dent of the revived American Bonding Com- 
pany. 


National Bureau Will Issue Index to In- 
surance Publications 

The National Bureau of Casualty and Surety 
Underwriters will soon issue a cumulative in- 
dex to publications and periodicals received in 
its library during the year 1927. 

This index has been prepared as a guide to 
those in the business of insurance as well as stu- 
dents who may be interested in a review of the 
most important literature which has appeared 
on the subject of casualty insurance and its 
allied problems during the past year. It con- 
tains about 500 references to books, pamphlets 
and articles which have appeared in insurance 
journals and in other periodicals. 

A key to the periodicals indexed indicating 
the place of publication and the price of sub- 
scription has been provided for the use of 
those who may wish to obtain a particular issue 
of a periodical. A list of the addresses of pub- 
lishers and technical societies referred to in the 
index has also been included to aid those who 
may wish to obtain any of the books or pam- 
phlets listed. 

The index is being printed in pamphlet form 
and may be obtained at 65 cents a copy from 
the supply department of the National Bureau 
of Casualty and Surety Underwriters, 1 Park 
avenue, New York city. 


H. W. Connelly and Wife Celebrate 
Golden Wedding 

Howard W. Connelly, assistant superintend- 
ent in charge of New York city mails, and his 
wife, Mrs. Florence Brockwell Connelly, cele- 
brated their golden wedding anniversary with a 
dinner in the Hotel Margaret, Brooklyn, N. Y., 
this week. They were married in Spring Hill, 
Penna., on February 25, 1878. 

Mr. Connelly is well and favorably known 
to many insurance company men in New York 
and also to insurance publishers, among whom 
he has many friends. He has been in charge 
of second-class mail in the New York past 
office for 53 years and has spent 54 years in 
the postal service. 


W. S. Pope Made Texas Casualty 
Commissioner 

Austin, TEx., February 27.—Governor Dan 
Moody has announced the appointment of W. S. 
Pope, lawyer and lawmaker, of Anson, Jones 
county to be a member of the State Fire In- 
surance Commission, designated as casualty 
commissioner, effective March 1. Mr. Pope 
succeeds G. N. Holton. 
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CREDIT INSURANCE 
CHANGES HANDS 





American Credit Indemnity Buys 
Division of Southern Surety 





EMPLOYEES WILL BE RETAINED 





Desire of Des Moines Company to Con- 
centrate on Major Lines Given as 
Reason for Action 
Des Mornes, Iowa, February 27.—Sale of 
the credit insurance department of the South- 
ern Surety Company to the American Credit 
Indemnity Company of New York, which has 
headquarters in St. Louis, is announced by 
Edwin G. Davis, secretary of the Southern 

Surety Company. 

The American Credit Indemnity Company 
will retain the twenty employees the company 
employed in this department and continue the 
Iowa office in quarters occupied by the depart- 
ment in the Southern Surety building. 

The desire of officials of the Southern Surety 
to develop the company’s major casualty and 
surety lines instead of further branching out, 
coupled with the fact that the credit depart- 
ment had proved troublesome, was responsible 
for the sale, Mr. Davis explained. 

The credit line was established by the local 
company four years ago. The American Credit 
Indemnity is a pioneer in this branch of insur- 
ance, writing this line exclusively for the last 
thirty years. 

Officials of the New York company here 
making the deal were: L. J. Nouss, vice-presi- 
dent; Joseph H. Muller, assistant secretary; 
S. C. Maguire, assistant treasurer, and D. V. 
Wonders, also of the home office staff. 


Marriage of E. A. St. John 


E. A. St. John, president of the National 
Surety Company, is receiving the congratula- 
tions of his many friends on his marriage to 
Mrs. Helen Knapp Dunbar, daughter of Mrs. 
William Harvey Knapp, which took place in 
New York city on February 21. Mr. and Mrs. 
St. John will be at home after May 1 at 117 
Brixton road, Garden City, Long Island, New 
York. 














Underwriter and 
Executive 


Wanted by a midwestern Casualty 
company, a Casualty Insurance Un- 
derwriter and Executive. Please give 
references, state detailed experience 
and salary desired. 
All replies treated in confidence. 
Box 1000 
Care of THE SPECTATOR 
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THE DEMAND + OR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
.IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $5,295,365.27 
Capital - - - - 750,000.00 
Surplus - - - -  1,343,903.92 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - 2,701,461,35 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Finanelally Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 











NEW YorK UNDERWRITERS 
INSURANCE COMPANY 


CAPITAL $2.000.000. 


A. & J, H. STODDART, General Agents 


100 William Street - - - - New York City 





FIRE - AUTOMOBILE - WINDSTORM 
BUSINESS INTERRUPTION INDEMNITY 














Cash Capital, $750,000.00 


CASUALTY AND SURETY COMPANY 
MILWAUKEE, WISCONSIN 


neg cee Ome ome 


ae 
Home Office — Brumder Building 
MILWAUKEE, WISCONSIN 


Executive Offices 
Union Indemnity Bldg. 
New Orleans 


FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY, AUTOMOBILE 
LIABILITY, PLATE GLASS AND WORKMEN’S 
COMPENSATION INSURANCE 


Eastern Department 
100 Maiden Lane 
New York 





To the Man Who is Willing—and Will 





We are preparea to offer unusual epportunities for money- 
making NOW azd creating a competency for the FUTURE. 


For Contracts and Territory, address 
H. M. HARGROVE, President BEAUMONT, TEXAS 
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GEORGIA 
CASUALTY COMPANY 


Atlanta, Georgia 


HARRY C. MITCHELL 


President 


COMPLETE CASUALTY INSURANCE SERVICE 
APPLICATIONS FOR AGENCIES SOLICITED 





























—1927— 
SECOND EDITION NOW READY 


FREQUENCY CURVES 


AND 


CORRELATION 


A new edition of Frequency Curves and Correlation is 
announced by the publishers. The work on Frequency 
Curves has been rearranged and now includes a comparison 
of various systems on Curves. The chapters on Correla- 
tion, Contingency, Probable Errors and Goodness of Fit 
have been rewritten and enlarged and a new chapter on 
Correlation has been added. An abridged course of read- 
ing suggested for those desiring especially to know about 
the practical treatment of correlation, sampling, etc. This 
valuable technical work contains 248 pages, and also fold- 
ing diagrams and tables. 


Price, $5.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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GENERAL REINSURANCE CORPORA- 
TION HAD FINE YEAR 
Admitted Assets Now Total $12,133,736— 
Premiums Were $5,922,421 

Splendid gains are shown in the financial 
statement of the General Reinsurance Corpora- 
tion, New York, made as of December 31, 1927. 
The total admitted assets of the corporation 
amount to $12,133,736; an increase of $1,548,- 
763 over the 1926 figure. The progressiveness 
of the General Reinsurance is indicated by the 
fact that net written premiums amounted to $5,- 
922,421 in the period covered by the statement 
and represent a gain of $753,868 over the previ- 
ous year. Increase in loss and premium reserves 
is also noted, this item now totaling $8,452,870, 
as against $7,308,935 in 1926; a gain of $1,- 
143,935. 

The report of the corporation’s monetary 
status, as printed on the front cover of this 
issue of THE SpEcTATOR, also shows a series of 
sound investments listed as follows: United 
States Government bonds, $1,061,399; State, 
county and municipal bonds, $796,285; railroad 
stocks and bonds, $2,808,475; public utility 
stocks and bonds, $3,642,350; miscellaneous 
stocks and bonds, $1,030,160; and guaranteed 
real estate mortgages, $1,003,700. 

Among its assets the corporation also lists 
cash in banks and office amounting to $615,765; 
premiums in course of collection, $902,392; in- 
terest due and accrued, $116,276; and other as- 
sets, $156,934. The capital of the General Re- 
insurance Corporation is $1,500,000 which, with 
a surplus of $1,148,822, gives a surplus to 
treatyholders of $2,648,822. E. H. Boles is 
president of this great organization, which 
writes casualty, fidelity and surety reinsurance 
business. 


First Mortgage, Guaranty and Title Com- 
pany’s Elections 

At the organization meeting of the First 
Mortgage, Guaranty and Title Company of 
New Rochelle, N. Y., Thomas B. Hill was 
elected president. Other officers elected are 
Lawrence E. Van Etten, vice-president; George 
Watson, vice-president; Howard R. Ware, 
treasurer; George F. Mueller, assistant treas- 
urer; Hugh McDonald, secretary, and Leverett 
G. Cross, general manager and assistant secre- 
tary. 


National Surety Holds Big Regional Busi- 
ness Meeting 

A regional business meeting of representatives 
of the National Surety Company was held at 
the Hotel Pennsylvania, New York city, on 
Tuesday of this week under the chairmanship 
of John L. Mee, vice-president and superintend- 
ent of agents. About 150 representatives from 
the New England States, Eastern Pennsylvania, 
New Jersey and Eastern New York were pres- 
ent together with several home office executives 
and department heads. 

Vice-Chairman Joel Rathbone, of the com- 
pany, was the principal speaker at the luncheon 
session, and throughout the morning and after- 
noon the various topics were discussed from 
the floor by agents and sub-agents. A feature 
of the gathering was a sales demonstration on 


. 


fidelity coverage, during which Vice-Presidext 


Harry Huff sold bonds to Bill Barnhart, 
director of development publicity. Mr. Barn- 
hart also made a talk on advertising develop- 
ment in the surety field. Speakers at the ses- 
sions included: M. O. Garner, general coun- 
sel; E. M. Allen, executive vice-president; A. A. 
Clarke on contract bonds; Lyle Sands on bank- 
ers’ blanket bonds; A. C. Millikan on court 
bonds; R. A. Algire on burglary; W. N. Wid- 
man on plate glass; C. C. Spear on fraud bonds, 
and William Ronsaville of Washington, D. C., 
on service in the Federal courts. Miss M. C. 
Erdman, a leading producer for the company in 
Allentown, Penna., was introduced to the meet- 
ing by Vice-President Mee. 


MOVES TO LARGER QUARTERS 
Excess Insurance Company Takes Addi- 
tional Space for New York Office 
The Excess Insurance Company, of America, 
which has its home office in Newark, N. J., is 
moving its New York city headquarters to 84 
William street, where it will occupy all of the 
tenth floor at that address. The rapid develop- 
ment of this company, of which James Gibbs 
is president, necessitated the removal to larger 

space. 

The Excess Insurance Company began with 
an authorized capital of 200,000 shares of $5 
par value. At its inception, 20,004 shares were 
paid in and subsequently the banking and in- 
vestment houses of West & Co, Potter & Co. 
and Pirnie, Simons & Co. subscribed for an ad- 
ditional 100,000 shares, which are now being of- 
fered to the public at $18.50 per share. Initial 
paid-in capital and surplus amounted to $300,- 
000 and its present capital amounts to $600,020 
with surplus and reserves of $1,304,275. 


New York Insurance Department’s Annual 
Dinner 
The New York Insurance Department held 
its annual dinner and dance at the Hotel Ma- 
jestic, New York city, last week, under the 
auspices of a committee headed by Mrs. Mabel 
Parrell. While the affair is more or less of a 
get-together for department executives and em- 
ployees, there were a goodly number of com- 
pany men present. Deputy Superintendent 
Gordon acted as toastmaster and introduced 
the speakers, who included Hon. James A. Beha, 
Superintendent of Insurance; Colonel Francis 
Stoddard, Mr. Beha’s predecessor in the Super- 
intendent’s chair; Thomas F. Behan, executive 
assistant at the Albany office, and Deputy Super- 
intendent Terence Cunneen. 


Capital City Surety Expanding Operations 

The Capital City Surety Company, New 
York, is offering 10,000 shares of capital stock 
at $20 per share following the recent increase 
in authorized capital from $100,000 to $250,000 
and a reduction of the par value of shares from 
$50 to $10. Subscriptions for this stock are 


being received by S. Weinberg & Co., New 
York city, and the increase qualifies the com- 
pany to write bonds in all the Federal courts. 
In addition the company plans to write plate 
glass insurance. 


% 


C. H. REMINGTON ACTIVE 
Is Developing Business of American Patent 
Protection Corporation 

As president of the American Patent Protec- 
tion Corporation, C. H. Remington, formerly 
vice-president of the Automobile Insurance 
Company of Hartford, is rapidly developing 
the business of that organization to considerable 
proportions. The head offices of the corpora- 
tion are now located at 551 Fifth avenue, New 
York city, and its scope of operations is being 
steadily expanded. 

In its issue of May 20, 1926, Tue Specrator 
discussed the business of the American Patent 
Corporation and at that time said: 

The corporation’s protective contract guards 
the owner of a patent against infringements on 
that patent and undertakes to prosecute such in- 
fringement without expense to the patent holder. 
The defensive contract agrees to defend a patent 
holder against suits brought on the ground that 
the article, process or thing made or used there- 
under is an infringement of some existing or 
dominant patent. In other words, the American 
Patent Protection Corporation undertakes either 
to prosecute patent infringers or defend patent 
holders against infringement suits. 

The contracts of the corporation are under- 
written by insurance. 


National Life and Accident Makes Strong 
Statement 

A very strong financial statement is issued 
by the National Life and Accident Insurance 
Company of Nashville, Tenn., as of December 
31, 1927. The company’s assets advanced last 
year over $2,800,000, and now amount to the 
huge sum of $20,278,675. After adding $500,- 
000 to its voluntary epidemic reserve, and pro- 
viding a contingent reserve of $2,888,755, as 
well as policy reserves and funds to cover all 
other liabilities, the company shows a surplus 
as to policyholders (inclusive of capital) 
amounting to $3,869,860, or $843,000 more than 
a year ago. Among the resources of the com- 
pany are bonds and stocks valued at $9,931,750; 
first mortgage loans on real estate, $7,596,973; 
cash, $896,362; real estate appraised at $834,- 
606; collateral loans, $114,625, and other as- 
sets. Chief among the liabilities are the legal 
reserve on life policies, $10,973,342; disability 
policy reserve, $202,030; contingent reserve, 
$2,888,755, mainly to cover increase in dis- 
ability claims on account of advancing age of 
policyholders; reserve for epidemics, $1,000,- 
000, and various minor obligations. The com- 
pany now has life insurance in force to the 
great amount of $235,583,186, and it has paid 
claims, since its organization twenty-eight years 
ago, aggregating $57,976,110. President C. A. 
Craig and the other officers of this progressive 
company have good reason to feel gratified with 
its achievements. 


“‘Agencians” to Hold Annual Dance on 
March 16 

The “Agencians,” composed of employees of 
the agency department of the National Surety 
Company, will hold their annual dance at the 
Waldorf-Astoria hotel in New York city on the 
evening of March 16. Arrangements are in 
charge of Miss Madeline V. Rogan, president 
of the “Agencians.” 
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New Issue 


225,000 Shares 
CAPITAL STOCK 


Insurance Securities Company, Inc. 


(Union Indemnity Group) 
CAPITALIZATION 


Upon completion of present financing 


Capital Stock (Par Value $10................ 
Paid in Capital $6,439,130 


Registrars: The New York Trust Company, New York 


Transfer Agents: The Bank of America, New York 
Hibernia Bank & Trust Company, New Orleans 
Old Colony Trust Company, Boston 


verrer 800,000 Shares 


To be Outstanding 
643,913 Shares 


Authorized 


Surplus $6,477,472.69 


Marine Bank & Trust Company, New Orleans 
The New England Trust Company, Boston 


Mr. W. Irving Moss, President of the Corporation, summarizes the following from his letter to us: 


HISTORY: Insurance Securities Company, Inc., was 
incorporated in July, 1925. The company was organized 
primarily to acquire controlling interests in companies 
engaged in the insurance business, thus enabling the 
company to effect the economies and obtain other ad- 
vantages resulting from a common management of a 
group of companies engaged in diversified lines of insur- 
ance. ‘The group of insurance companies now controlled 
by the company consists of the following: (1) Union 
Indemnity Company, (2) Northwestern Casualty and 
Surety Company, (3) La Salle Fire Insurance Company, 
and (4) Union Title Guarantee Company, Inc. 

It also controls Tropical Printing Company, Inc., through 
which the large quantity of supplies and printing required 
by the several constituent companies is more economical- 
ly obtained. 

BUSINESS: The company’s principal activity is the 
development of the business of the constituent companies. 
Union Indemnity Company and Northwestern Casualty 
and Surety Company transact a general Casualty Insur- 
ance and Fidelity and Surety Bond business. La Salle 
Fire Insurance Company is engaged in Fire, Tornado, 
Marine and allied lines of insurance and writes only a 
selected class of business. Union Title Guarantee Com- 
pany, Inc., is engaged in the Title Insurance and Mort- 
gage business. Combined premium income of the above 
constituent companies has increased from $2,794,390 in 
1920 to $10,526,074 in 1927. Combined resources have 
increased from $3,392,123 as of December 31, 1920 to 
$19,430,529 as of December 31, 1927. This latter figure 
gives effect to capitalization after completion of this 
financing. All the constituent insurance companies 
follow conservative underwriting policies. Union In- 
demnity Company, Northwestern Casualty and Surety 
Company and La Salle Fire Insurance Company, all 
maintain manual rates, are members of all the important 
rating bureaus and underwriting associations in their 
respective fields and have ample re-insurance facilities. 


DIVIDENDS, ASSETS AND EARNINGS: Insurance 
Securities Company, Inc., since organization, has paid 
quarterly cash dividends which for the last two calendar 
years have been at the rate of 14% perannum. In 1927 
this required $460,084.45 and it is believed that the same 
dividend rate, on the capitalization to be outstanding 
after this financing, can be comfortably maintained. 


In 1927 the net earnings of Union Title Guarantee Com- 
pany, Inc., and Tropical Printing Company, Inc., 
together with the income from investments of the three 
other constituent companies, amounted to $780,662.34. 
This does not include appreciation (realized or unrealized) 
in the value of securities. Adding interest at the rate of 
only 5% on new money available to the Company would 
make this figure approximately $1,090,000. These 
funds actively employed in the insurance business should 
yield more than 5%. 

The constituent insurance companies, like other similar 
companies, have assets of large realizable value and also 
have substantial equities in reserves, neither of which 
items are, by law, permitted to be taken into account 
their formal statements in computing surplus. Their 
surpluses can be accurately determined only by taking 
these items into account. Based upon the value of the 
stocks of the constituent insurance companies, determ- 
ined according to the generally accepted method, the 
book value of the stock of Insurance Secuities Company, 
Inc., as at December 31, 1927, was in excess of $20.00 
per share. ‘This does not include the intangible items of 
good will and going value resulting from large expendi- 
tures made in the establishment and development of a 
large agency organization transacting a nation-wide 
business. 

Each of the constituent insurance companies is in a very 
strong financial position with capital and surplus suffi- 
cient to permit a substantial expansion in its business. 
MANAGEMENT: ‘The company and _ constituent 
companies are under the same management which they 
have had since organization or acquisition of control. 
The official and underwriting stafis of the constituent 
insurance companies are composed of men of many 
years’ experience and training in the insurance business 
who are capable of properly caring for the large increase 
in volume of business which is expected. 

PURPOSE OF ISSUE: ‘The proceeds from the sale of 
this stock will be used to acquire stock in constituent 
companies, to provide additional capital resources to the 
constituent companies and for other corporate purposes. 
With the completion of this financing, the company will 
directly own all of the stock of the several companies 
named above. There will be no capital interrelation 
between the constituent companies. 


Price $27.50 per Share 


Yielding over 5% at current dividend rate of $1.40 per share per annum 


CURTIS & SANGER 


Members New York & Boston Stock Exchanges 
ESTABLISHED 1885 


49 Wall St., New York 


33 Congress St., Boston 


DIRECT PRIVATE WIRES TO BOSTON, HARTFORD AND NEW HAVEN 


The statements contained in this advertisement are not guaranteed, but are based upon information which we believe 
to be accurate and reliable. 
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Hollander-Schiffman Co., Newark. . Hanover Fire (new stock) Niagara Fire (rights) 

Brooklyn Fire 103 108 McClure, Jones & Co., N. Y......-.- 71 75 McClure, Jones & Co., N. Y. C...... 155 165 
Henry G. Rolston & Co., N. Y...... Arthur Atkins & Co., N. Y.......... 71 73 Henry G. Rolston & Co., N. Y....... 160 170 

Camden Fire 28% 30144 Henry G. Rolston & Co., N. Y...... 74 77 Niagara Fire (new stock) 

Arthur Atkins & Co., N. Y.......... 29 30 Cutie & Sane Dis Wise ceccicccicese 74 76 Henry G. Rolston & Co., N. Y...... 300 310 
Perez F. Huff & . RNG, We Wis goes 31 34 Harmonia Ins. Co. Northern Ins. Co. ? 7 

Mckinley & Co. N.Y. o6cccscccees 29 30 Arthur Atkins & Co., N. Y.........- 67 70 Arthur Atkins & Co., N. Y.C....... 560 

Morley, Wood & god (| re 2414 30% Henry G. Rolston & Co., WN. ¥.€.... 67 69 North River Ins. Co. 

Curtis & Sanger, N. \ a eee 29 30 *Home (ex div.) Arthur Atkins & Co., N.Y ......... 280 288 
McClure, Jones & Co., N. Y......... 29% 304% McKinley & Co., N. Y.......2-e00- 570 585 Curtis & Sanger, N. V.............. 280 290 
Henry G Rolston & “Eo, , 2914 30144 McClure, Jones Bes Mi Bocce cena. 570 580 Henry G. Rolston & Co., N. Y...... 280 290 
Hollander-Schiffman Co., Newark.... Lewis & Co., Hartlofd .....cccccsees 570 580 Peoples National 

Carolina Insurance 65 68 Perez F. Huff & Co, ne. NeY.C...;: FS 780 Henry G. Rolston & Co., N. Y....... 56 58 
Arthur Atkins & Co., N. Y.......... 64 68 Hudson Cas. Ins. Co. Pacific Fire 
McClure, Jones & Co., N. Y........ McKinley & Co., Wie WS OS 2 sisiciccasecs 10 12 Henry G. Rolston & Co., N.. Y..... 150 

Commonwealth Casualty, Phila. 20 22 Importers and Exporters Reliance Fire 
Hollander-Schiffman a Newark.... 20 22 Arthur Atkins & Co., No Vic cc cece 95 100 Morley, Wood & Co., Phila......... 30 30% 
Morley, Wood & Co., Phila......... Curtis & Sanger, N. _ RE 93 98 Security Ins. of New Haven (ex rights) 

Commercial Cas. Ins. Ny 58 60 McClure, Jones & Co., N. Y........- 93 97 Curtis & Sanger, N. Y.........0000> 115 120 
Curtin & Ganger, Ni: Ye x6). sce sseee 58 60 Independence Indemnity McClure, Jones & Co., N. Y........- 117 122 
Miliken & Pell, Newark, N.J........ 57 61 Perez F, Huff & Co., N. Y.......... 370 380 Arthur Atkins & Co., N. Y.......... 117 123 
J. S. Rippel & €o.. Newark ae as Morley,Wood & Co., _— cee eeecees 370 380 Lewis & Co., A adit Wade dattace des 117 122 

Continental Ins. Co. 76 78 Independence Fire Ins. Security of New Haven (rights) 

Lewis & Co., Hartford... -......000 Perez F. Huff & Co., Inc, N.Y.C... 23 26 Arthur Atkins & Co., N. Y........ aa 15 17 

City of New York Ins. Co. 640 650 Morley, Wood & Co., Phila.......... 23 25 McClure, Jones & Co., aoe eR & 15 18 
Perez F. Huff & Co., Inc., N. ¥...... 535 650 Insurance Securities of New Orleans St. Paul F.’& M. Ins. Co. 

Arthur Atkins & Co., N. Y.......... 640 650 Perez F. Huff & Co., N. ¥.....0.00- 27 27% MeKinles. & Ca... Ne ¥ oc csccccci sic 214 220 
McClure, Jones & Co., N. Y......... Insurance Co. of North America McClure, Jones & oR ok geri 215 215 

Constitution Ind. Ins. Co. 33 Morley,Wood & Co., Phila,......... 86 88 Perez F. Huff & Co., ton NoW.....' TZ 220 
Morley, Wood & Co., Phila.......... McClure, Jones & Co., N. Y......... 86 88 Stuyvesant 

Eagle Fire, Newark Lewis & Co., Hartford...........++: 87 88 Arthur Atkins & Co., N. Y.......... 265 275 
Hollander-Schiffman Co., Newark.... 94 97 Kansas City Life McClure, Jones & San Wao). 265 275 
J. S. Rippel & Co., Newark........ 94 97 Cartio & Sawmgets No Yosccccccssc cee 1200 1500 Lewis & Co., Hartford...........0- 265 275 

Federal Insurance Lincoln Fire Transportation Insurance 
Curtis & Satiter, 19. Vi. cdc ccscccses 050 Eee Hollander-Schiffman Co., Newark.... 114 120 Perez F. Huff & Co., Inc., N. Y...... 50 52 
Perez F. Huff & Co., Inc., N. Y..... 1050 1075 Perez F. Huff & Co., N. Y.......... 114 118 McClure, Jones & Co., N. Y......... 50 52 
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Miscellaneous Insurance 








March I, 1928 
U.S. & F.G. 
Curtis & Sanger, N. Y.......... tcan. ae 360 
United States ‘asualty 
Arthur Atkins & Co.,.N. Y.......... 450 470 
U. S. Fire Ins. Co. 
Arthur Atkins & A De Bias oxs'e 365 380 
Perez F. Huff & Co., "Inc., | ae £75 385 
Curtis & Sanger, N. pote Sener 370 380 
McClure, Jones & Co., N. Y......... 365 375 
Lewis & Co., Ee ees 365 375 
Universal Ins. Co. 
Arthur Atkins & Co., N. Y.......... 88 91 
McClure, Jones & Co., N. Y......... 88 91 
United States Merchants & Shippers 
Perez F. Huff & Co., Inc., N. Y...... 418 425 
Arthur Atkins & Co., N. ¥.......... 418 425 
Curtis: & Sameer, Ih. Winns ccc cevcceces 410 420 
Victory Insurance Co. 
Morley Wood & Co., Phila.......... 28 29% 
Virginia F, & M 
urtis & Sanger, We Wea s1anais 8 sicicee < 133 138 
Westchester Fire 
McKinley & Co., N. Z stake qithlece oi tees 81 85 
Curtis & Sanger, N.Y... cscesesccs 82 84 
Perez F. Huff & Co., Inc., N. Y... 82 84 
Arthur Atkins & Co., N. V.......... 81 84 
Henry Rolston & Co., Wp edscemees 81 83 
HARTFORD STOCKS 
Aetna Casualty and ty (ex rights) 
Conning & Co., Hartford........... 900 
Lewis & Co., Hartford.............. 880 900 
Aetna Casualty and Su eo (rights) 
Conning & Co., Hartford............ 390 400 
Aetna Insurance ie 
Conning & Co., Hartford............ 790 800 
Curtis & Sane, N.Y SS ene 785 800 
Lewis & Co., Hartford.............. 785 800 
Aetna Life Ins, Co. 
Carte Oy Oe, Ts Wve ecc cccsccece 845 855 
Conning & Co., Hartford............ 845 855 
Lewis & Co., MNENEL...-:-....... 845 855 
Automobile Insurance 
Conning & Co., Hartford............ 385 395 
Lewis & Co., I oe ccnce, 385 395 
Conn. General Life 
Conning & Co., Hartford............ 1800 1850 
Lewis & Co., Hartford........22222! 1800 1850 
Hartford Fire 
Conning & Co., Hartford............ 810 820 
Lewis & Co., Hartford.............. 785 800 
ore eg i ee. ob an 805 820 
Hartford Steam Boiler 
Conning & Co., Hartford............ 840 860 
Lewis & Co., Hartford...........2.. 840 855 
National Fire 
Conning & Co., Hartford............ 1070 1090 
Lewis & Co., Hartford........ 22222! 1070 1090 
Henry G. Rolston & Co., N. Y...... 1070 1090 
Phoenix Insurance 
Conning & Co., Hartford............ 810 820 
Lewis & Co., Hartford.............. 810 820 
Henry G. Rolston & oe ¢. ie 805 815 
Curtis & Sager Yo oct sc ckece 800 820 
Travelers Insurance 
Conning & Co., Hartford............ 1690 1710 
Lewis & Co. Hattignl..., ....cceess 1690 1710 
Curtis: & Sanget. IW. Yoo occ ccceces 1680 1700 
NEW ENGLAND STOCKS 
American Investment Securities Co. 
Chas. A. Day & Co.,, Inc., Baston.... 16 19 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston. ... 15 25 
Boston Insurance 
Chas. A. Day & Co., Inc., Boston.... 1050 1075 
Lewis & Co., ME «..« .-.sceee. 1040 1070 
Capitol Fire Ins. Co. 
Chas. A. Day & Co., Inc., Boston: 
EMIMIM Gyo) pose cre srate's 6 guy bee aes 
IRINNIN S orshs Sho ig wrod gi Gia cvs. oo: 285 
Columbian National Life Ins. Vo. 
Chas. A. Day & Co.,Inc., Boston.... 335 345 
mveyancers Title Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 100 
Mass. Bond & Ins. Co, 
Chas. A, Day & Co., Inc., Boston.... 495 510 
Mass. Title Ins., Pfd. 
Chas, A. Day "& Cai; Inc., Boston.... 25 35 
New England Fire 
Chas. A. Day & Co., Inc., Boston... . 55 58 
New Hampshire Fire 
Chas. A. Day & Co., Inc., Boston. ... 540 565 
Old Colony Insurance 
Chas. A. Day & Co., Inc., Boston.... 275 
Providence-Washin on 
Chas. A, Day & 3 “s Boston.... 750 775 
MeCiure, Jones & C O., | 5 ee 790 805 
Springfield Fire and Marine (new) 
Chas. A. Day & Co., Inc., Boston ... 210 220 
United Life pore Accident Ins. Co. 
Chas. A, Day & Co., Inc., Boston... . 33 38 


W. T. Nash Addresses Agents 

William T. Nash, widely known writer of 
educational leaflets, was a speaker at the regu- 
lar Monday morning meeting of the Ramsdell 
agency in Indianapolis of the Mutual Life of 
New York. Mr. Nash spoke on the value of 
the systematic use of educative leaflets. The 
Ramsdell agency is doing an excellent and in- 
creasing business. 


Albany Legislation 

AtBany, N. Y., March 1.—A mass of pend- 
ing insurance and workmen’s compensation 
legislation awaits consideration during the re- 
maining two weeks of the session. Thus far, 
the chairmen of the Senate and House insur- 
ance committees have adhered to their announce- 
ment, issued a month ago, that they would re- 
port out only such measures as they regarded 
as absolutely essential. It is likely, however, 
that most of the departmental bills will be re- 
ported out favorably, and left to the legislative 
body to dispose of. 

Here are four department bills, just intro- 
duced by Senator B. Roger Wales, chairman 
of the Senate insurance committee. 

Amending section 348, insurance law, by per- 
mitting a foreign mutual casualty insurance cor- 
poration to do business in this State, if it is- 
sues policies under which the policyholder is not 
liable to assessment, and which has certain gross 
premiums, surplus and guaranty fund. 

Amending subdivision d, section 149, insur- 
ance law; so as to permit foreign mutual fire 
insurance corporations, fulfilling certain condi- 
tions, to transact business in this State. 

Amending subdivision 9, section 3, insurance 
law, relative to the contingent mutual liability 
of members of mutual fire insurance corpora- 
tions. 

Amending section 143, insurance law, by 
doubling the fees to Insurance Superintendent, 
for a broker’s certificate of authority, and 
authorizing the Superintendent to require a per- 
sonal written examination for such certificate. 
The measure appropriates $50,000. 

Senator Byrne has put in two bills to author- 
iz the Court of Claims to determine the alleged 
claims against the State of the 7tna Casualty 
and Surety Company, and the tna Life Insur- 
ance Company. 

Another measure amending subdivision 6, sec- 
tion 143, insurance law, in relation to brokers’ 
certificates of authority, has been put in by 
Senator Hastings. He also has offered a bill 
adding new subdivision II, section 191, insur- 
ance law, providing that endowment policies 
must have a provision that, if the insured dies 
before the maturity of the policy, the company 
will pay the amount of the insurance that the 
premiums paid, would have purchased at pub- 
lished ordinary life rates. 

Senator Mastick stands sponsor for a bill 
remitting to marine protection and indemnity 
mutual insurance corporations, the franchise 
taxes payable prior to May 1, 1927, no liability 
for such unpaid taxes to attach, however. 

A bill introduced by Assemblyman Stephens 
amends section 107, insurance law. relative :o 
standard provisions of accident and health poli- 
cies, by extending to ninety days the time for 
making a written notice of injury or sickness. 

Six amendments to the workmen’s compen- 
sation law, drafted by Attorney-General Albert 
Ottinger, have just been introduced by Senator 
B. Roger Wales. The amendments are designed 
to guarantee and expedite payment of awards to 
injured workingmen and women, reduced litiga- 
tion over claims, and extend the scope of the 
law so as to include all occupational diseases 
resulting from hazardous employment. Their 
objects, in brief, are to: 
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_ Make compensable every disease, where it 
is established by medical testimony that such 
indisposition was due to the nature of the claim- 
mant’s employment, rather than include oniy 
diseases specifically named, as at present. 

Extend beyond a year the time in which an 
injured or disabled employee may file a claim 
for compensation, instead of requiring as at 
present that the claim must be filed within a 
year. 

Compel the appellant to file nothing but meri- 
torious rather than technical appeals, thus hav- 
ing the effect of ironing out certain defective 
and questionable procedural practices now in 
vogue. 

Empower the State Industrial Commission to 
impose a penalty of costs of $25 upon appel- 
lants who withdraw their appeals after having 
taken an appeal from the awards made by the 
commission. 

Enforce payment of awards in cases where 
the insurance carrier is insolvent, or in bank- 
ruptcy, or where a receiver is appointed, in 
order to safeguard injured workmen against 
loss of compensation in cases of bankruptcy. 

Senator Truman has offered an amendment 
to section 1090, compensation law, by providing 
that a person sustaining injury, not arising out 
of or in the course of employment, shall not, 
after such injury, be considered an employee, 
or entitled to compensation. It also relates to 
the State Fund. 

Two bills, just put in for legislative con- 
sideration, are the following: 

Assemblyman Alterman, amending section 
282-e, highway law, by making a motor vehicle 
owner responsible for the death or injury caused 
by negligent operation by a person legally 
using the same, whether in the course of em- 
ployment of the operator thereof or not, and 
whether or not the operator disobeyed any in- 
structions. 

Senator Truman, adding new section 335-a, 
civil practice act, by providing that the burden 
of proof in actions on fire insurance policies, 
shall be on the defendant to prove that errors 
in descriptions of persons or title of insured, 
and violations of a condition, which otherwise 
would void the policy, were due to active fraud 
of the owner, or mortgagee of the property. 





Big Gains of A&tna Life Group 


Annual statements of the ZEtna Life and its 
affiliated companies of Hartford, covering the 
year 1927, show that large gains were made by 
these companies. The assets of the AZtna Life 
increased $38,337,838, while its surplus advanced 
$6,651,314; the assets of the A®tna Casualty 
and Surety increased nearly $4,000,000, and its 
surplus increased $2,389,549; the surplus of the 
Automobile Insurance Company increased 
$2,195,843, and the surplus of the Standard Fire 
increased ‘over $250,000. The life insurance in 
force of the Etna Life increased over $295,- 
000,000, and now aggregates $3,226,688,735. The 
ZEtna Life’s new life insurance paid for last 
year exceeded $900,000,000, and payments to 
policyholders in 1927 were over $55,000,000. 
Since organization the company has paid policy- 
holders over $685,000,000. The officers are en- 
titled to congratulation upon the handsome re- 
sults achieved. 
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ly Premium plan. 





Same Rates for Males and Females. 








Males and Females alike. 








Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Double Indemnity and Monthly Disability Income features for | 


Participating and Non-Participating Policies. 
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Standard and Substandard Risk Contracts, i. e. less work for nothing. 4/ Continental [5 Chicago a 
| Commercial | > t Ql om 
We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Iil., Ia., : Nat'l. Bk. se ed > ge 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. ; os QUINCY ST. n QF 
Fed- Illinois iso 
Colony] eral | » <9 wh R 

THE OLD COLONY LIFE INSURANCE COMPANY = fit). 8), weshenn 

B. R. NUESKE, President REE SA Board | 
building at 166 W. Jackeon Bivd. running thr Exchange Trade 
OI a oe oon te Maas Madmen pace se oo 

























WHAT DISTINGUISHES THE 
EMPLOYER AND EMPLOYEE? 


And when will you cease to be the latter? 
Sub-agent status is the apprenticeship of life insur- 
ance selling. It serves you well as a beginning. 
Lingering in that class too long is expensive. 


If you’re ready, we can point 


the way to your becoming 


An Employer of Sub-Agents 


Choice territory open in the States of 
Louisiana, Texas, Oklahoma and Ar- 
kansas. A plan that spells independ- 
ence and future prosperity for you. 


Your communication will be treated with confidence 


IRA F. ARCHER 


Superintendent of Agencies 


LOUISIANA STATE LIFE INSURANCE CO. 
SHREVEPORT, LA. 





























Throw Away the 
Old-Fashioned Card Index 


Life Insurance agents are 
too busy, too energetic, 
longer to put up with old- 
fashioned card index sys- 
tems for keeping track of 
their policyholders. No 
agent who is careful of his 
own interests can afford to 
be without the Life Insur- 
ance Register. 


Here is the kind of a Life 
Insurance register that you 
have always wished for but 
never could find! All the 
information needed to 
analyze your client’s life 
insurance, to answer his 
every question, can be se- 
cured in a moment. 


It is easy too, to keep tab of NO 


the Birthday dates of your 
policyholders. 


The last word in life insur- 
ance records—at the lowest 
price! That is what we 
offer you, for the Life In- 
surance Register is priced 
at $7.25. Think of it—a 
loose - leaf, well - bound, 
stamped - in - gold, post 
binder, sheets for 450 ac- 
counts and the greatest 
system ever devised for 
keeping a real record of 
your life insurance busi- 
ness—for $7.25. You must 
see this Record to appre- 
ciate it—that’s why we are 
putting this opportunity 
—e- Use the coupon 
! 


Accurate Loose-Leaf Co. 
NEW YORK CITY 


Accurate Loose-Leaf Co., 81 Nassau Street, New York City, N. Y. 
Gentlemen: You may send me literature describing the Life Insur- 


ance Register. 
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Wills, Trusts and Estates in Relation to Life Insurance 


By James L. MappEN 


Third Vice-President, Metropolitan Life Insurance Company 


commendable part in the creation of 

estates. It may be compared to a callable 
bond, the principal of which automaticalby be- 
comes due and payable on the death of the in- 
sured. The cost of this bond is frequently only 
about 3 per cent, payable annually, of the prin- 
cipal. It is interesting to compare this easy 
method of accumulating money for the use of 
the policyholder’s, estate with the situation that 
sometimes arises when dependents, not receiv- 
ing an insurance fund, find it necessary to bor- 
row. In this case they pay about 6 per cent 
interest annually and have to repay the prin- 
cipal ultimately. It is not surprising therefore 
to find the American people thorough believers 
in life insurance, as is evident from the eighty- 
seven billion dollars in force. 

The institution of life insurance to-day is pay- 
ing more money to live policyholders than +o 
beneficiaries. Based upon an investigation cov- 
ering life insurance disbursements from 1920 
through 1925, it was found that 56 per cent >of 
the total payments made by life insurance com- 
panies went to living policyholders, whereas oniy 
44 per cent was paid to beneficiaries. It is 
significant that life insurance companies to-day 
are life insurance companies in fact, and not 
death insurance companies, as they were once 
regarded. To-day we find the life insurance 
companies helping the policyholders to be eco- 
nomically independent during their productive 
years as well as during old age. They offer 
to help a policyholder to conserve the principal 
of matured contracts through certain optional 
settlements which will be discussed later. Trust 
companies, too, are assisting policyhoders to 
accomplish the same results through various 
forms of living trusts. 

A great deal has been said and printed about 
life insurance estates being dissipated during 
seven years. This statement is a misleading 
one. The average amount of ordinary life in- 
surance in force is in the neighborhood of $2600 
and it is evident that this sum will not as a rule 
last seven years. Life insurance in the vast 
majority of instances does accomplish what the 
policyholder intended, namely, to tide the bene- 
ficiaries over the period of adjustment, so while 
it is no doubt spent, it is not fair to say that 
it is dissipated. Of course, there are instances 
of the dissipation of insurance funds by benefici- 
aries, but it is doubtful if they assume the 
Proportions frequently believed. This does not 


I IFE insurance plays a most important and 





An address before the Trust Company Division of 
the American Bankers Association, February 15, 1928. 


mean that every safeguard should not be 
thrown around the distribution of insurance 
proceeds to beneficaries by the insurance com- 
panies and the trust companies, but it does seem 
regrettable that so much emphasis is put upon 
the wastage of life insurance funds, when upon 
reflection it must be recognized that these funds 
in the main accomplish their purposes. 

We all recognize the conflicts arising from 
wills. Often we read about cases where these 
documents are set aside by the courts for vari- 
ous legal reasons. A testator desirous of hav- 
ing his property go to definite beneficiaries 
therefore should be very careful about the form 
and contents of his will. Policyholders who 
designate a named beneficiary need have no fear 
of the proceeds of their policy going to any 
one other than the person desired. Furthermore, 
they should have no concern over court contests 
and attendant expenses, in fact insurance estates 
of this nature receive some forms of beneficial 
treatment, such as certain tax exemptions. Fre- 
quently the estate is named by a policyholder 
as beneficiary. In these cases the money be- 
comes part of the estate and some of the bene- 
fits which otherwise would be enjoyed if 2 
named beneficiary had been designated are lost. 
If this policyholder should die intestate the dis- 
tribution of the life insurance funds would be 
merged with the rest of the estate and dis- 
tributed in accordance with the intestacy laws 
of the State. Therefore, certain favorable taxa- 
tion treatment is lost. It is plain that the 
manner of designating the beneficiary might 
have a very important bearing upon the distribu- 
tion of the proceeds of the estate. 


ADJUSTING THE LIFE INSURANCE PROGRAM 


The agent is the key to the proper adjustment 
of the life insurance program to the needs of the 
policyholder and beneficiary. In the develop- 
ment of any such program he should consider 
the circumstances of the policyholder and sug- 
gest the proper type of contract or contracts to 
meet the policyholders’ needs, as well as the 
amount necessary to accomplish the desired ob- 
jectives. But he has another function, and that 
is to prepare a plan for the distribution of the 
proceeds of the life insurance contract so that 
they will fully accomplish for the beneficiary 
what the policyholder intends. The insurance 
companies pay the agents commissions for these 
services and when an agent only thinks of the 
amount of ordinary insurance and fails to con- 
sider the distribution thereof, he is not arrang- 
ing for the full service for which the life insur- 
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ance contract provides. Of course, the circum- 
stances surrounding sales are sometimes such 
that it is not advisable to discuss optional forms 
of settlement when this can be done, though 
the attention of the policyholder will be directed 
towards the possible income from the amount of 
life insurance rather than the face value of the 
policy itself. This might well tend toward the 
purchase of larger amounts of life insurance. 
The investment service of the institution of 
life insurance which is available to holders of 
matured life insurance policies or beneficiaries 
is very broad. Comparatively few policyholders 
could afford to employ such technical financial 
experts as the insurance companies have on 
their regular staffs. The primary consideration 
with these men is first and foremost, security, 
and next, stability of income. In order to 
achieve these objectives wide diversification of 
investments, geographical or otherwise, is im- 
portant. Then, too, in the event of difficulty 
with investments the insurance companies are 
able to safeguard effectively their policyholders’ 
interests and in the exceptional cases, when 
there are losses, these are so small in compari- 
son with the total amount of investments, that 
they are absorbed without any of the policyhold- 
ers feeling them. So we find this investment 
service available to help in the maintenance of 
insurance estates without additional cost. 


INSURANCE CoMPANY METHOD oF DISTRIBUTING 
ESTATES 

Just how the distribution of an insurance 
estate may be made most intelligently is a ques- 
tion which every policyholder might well con- 
sider if he wants to be reasonably certain that 
the beneficiary will receive, after his death, the 
maximum amount of protection possible from 
the total value of his estate. The policyholder 
holds the answer because he knows of the abil- 
ity and habits of the beneficiary and the financial 
demands which will have to be met, as well es 
his hopes and ambitions for his dependents and 
the probable amount of money necessary to ac- 
complish them. 

The insurance companies’ optional settlement 
plans provide simple methods for caring for 
beneficiaries’ needs which are broad enough for 
the vast majority of insurance estates. The 
trust companies also have very competent fa- 
cilities for caring for those insurance estates 
which cannot be properly served by the institu- 
tion of life insurance. The insurance service 
arises out of the contractual relationship, 
whereas the life insurance trust is, as its name 
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implies, a trust function. The optional settle- 
ment plans referred to in life insurance poli- 
cies are the interest, the instalment and life 
income methods of payment. 

The interest method provides for the mainte- 
nance of the principal for a given period cf 
time or during the life of the primary bene- 
ficiary, after which it is payable to a contingent 
beneficiary. Prior to this time the primary 
beneficiary receives the interest payments. Un- 
der the instalment method the principal and in- 
terest are paid to the beneficiary in equal in- 
stalments over a given period of time or in speci- 
fied amounts as long as the principal lasts. The 
life income method provides the beneficiary with 
an income for life, and with a guaranteed num- 
ber of payments. In the event the beneficiary 
dies before a given number of years, the differ- 
ence between the amount paid and the amount 
guaranteed to be paid will be given to the estate. 
Of course, this life income form of optional 
settlement is a life insurance function which 
trust companies are not equipped to render. 

Unless an optional settlement plan is re- 
quested by the policyholder, the face value cf 
the life insurance policy will be paid in a lump 
sum. There has been some misunderstanding 
about this. As indicated previously, it is true 
that from time to time lump sum payments have 
been dissipated, but it is likewise true that in 
almost every estate some lump sum payment ‘s 
absolutely necessary in order to take care of 
the expenses incidental to the death of the pol- 
icyholder, pay his outstanding indebtedness and 
tide the beneficiary and dependents over the pe- 
riod of adjustments. The lump sum payment 
in the main undoubtedly accomplishes these ob- 
jectives and is extremely valuable in many other 
instances. 

There is an increasing amount of interest 
among poicyholders in the proper method of 
distributing their insurance estates. Investiga- 
tion discloses that in 1920 about 2.85 per cent of 
all policies issued were on an optional settlement 
basis; while in 1925 about 7.37 per cent of the 
ordinary policies issued carried optional settle- 
ment provisions. The instalment method seems 
to be most popular, while the interest method 
ranks second. There is a very definite trend 
toward the combination of two or more of these 
optional settlement methods and it is to be hoped 
that in advising with policyholders life insurance 
agents and trust company officers will emphasize 
the importance of usually having part of the 
life insurance proceeds payable in a lump sum. 

Through the lump sum payment or optional 
settlement plans and combinations thereof, the 
institution of life insurance offers a guaranteed 
investment service for beneficiaries which per- 
mits of wide flexibility. These optional settle- 
ment plans are scrutinized carefully, though, to 
be sure that they fall within the province of 
the life insurance companies which have no de- 
sire to go into the trust company business. Ac- 
cordingly it is not unusual for agents or policy- 
holders to be told that a given proposed program 
should be referred to a trust company for ad- 
ministration, 


Trust Company Metuop oF DIstRIBUTION 


It is not my purpose to review at this time 


the numerous benefits of trust company ad- 
ministration of estates. These are only too 
well known to you. Insofar as insurance 
estates are concerned, though, you have a big 
opportunity in assisting beneficiaries through 
the administration of estate programs which 
require the exercise or judgment or certain defi- 
nite use or application of the insurance funds in 
whole or in part. Then, too, there is an un- 
usually good opportunity for trust company ser- 
vice in administering complicated insurance 
estates and executing the terms of agreements 
involving partnership or corporation insurance 
or in supervising the expenditure of funds desig- 
nated for charitable purposes. The large sums 
of money being paid to living policyholders who 
do not wish to avail themselves of one of the 
optional settlement plans offered by the insur- 
ance company to help maintain intact their ac- 
cumulated insurance savings, likewise present to 
the trust company a broad field for living trusts. 

The keynote of trust company administration 
of insurance estates is personal, individual ser- 
vice. The importance of this cannot be over- 
emphasized. Through this personal service the 
beneficiary often receives counsel which is 
worth more than the total fee which is based 
usually upon the amount of money involved in 
the estate. 

There can be nothing but praise for the sys- 
tem of insurance trusts when properly applied. 
It would be interesting, though, if some steps 
were taken toward systematically studying the 
insurance trusts actually being made, their pur- 
poses, the cost of procuring them and ultimately 
of administering them. If the insurance trust 
committee, of the trust company division of the 


American Bankers Association, saw fit to collect 
this information systematically, it would ;0 
doubt be helpful to trust companies rendering 
this service and certainly would be of value to 
life underwriters, because they would then have 
a more definite idea of how insurance trusts are 
being used by a substantial number of policy- 
holders. This would enable them to serve bet- 
ter their policyholders. 


CoNCLUSION 

The services of insurance companies and trust 
companies for the benefit of beneficiaries sup- 
plement each other. While the insurance com- 
panies can take care of the majority of bene- 
ficiaries by optional settlement plans, the trust 
companies’ service is absolutely necessary in 
cases where personal service is a factor. While 
the percentage of the latter may be relatively 
small, the volume of money representd by this 
percentage will undoubtedly be substantial. The 
further growth of both services for beneficiaries 
will depend very largely on the increasing ap- 
preciation by policyholders of the importance »f 
studying the optional settlement plans of their 
insurance contracts and definitely planning to 
program properly the distribution of their in- 
surance estates for the benefit of their bene- 
ficiaries. The more policyholders do this, the 
more trust company service will be appreciated 
and used. If both insurance companies and 
trust companies work toward this better under- 
standing by policyholders, as well as a more 
thorough understanding of each other’s services 
and facilities, the greater will be the opportu- 
nity for an even more extensive service for the 
public welfare. 


His Interest or Yours? 


By Henry W. Assort, General Agent at Pittsburgh 


(From The Radiator of the Massachusetts Mutual Life Insurance Company) 


You are a bachelor, past thirty-five, and 
classify yourself as the type who will never 
marry. You do not happen to have a single 
relative or particular friend who has a baby 
on whom you can dote a bit. 

I am a salesman. My line is babies’ fancy 
bonnets and cute little booties. I approach you 
with the idea of selling you something out of 
my kit of samples that will earn me a commis- 
sion. In about thirty seconds we find that we 
have no interest in common and therefore I 
sell neither a bonnet nor a bootie. All day 
long I pursue such tactics and by night I may 
still be thinking that bonnets and booties are 
hard to sell. 

You live in an apartment, comfortable and 
cozy. It has electric refrigeration, the man- 
agement provides vacuum cleaning service, 
chambermaid service, and even does your laun- 
dry for you. 

I am a salesman. My line is refrigerators, 
vacuum cleaners, and washing machines. I 
have not bothered to inquire how or where you 
live. I know only that you are well dressed, 
are a man about the club frequently, and ap- 
parently hold a responsible position. You are 
a prospect, so I plan to catch you unawares 
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and tell you how to provide modern home com- 
forts for your family. In a couple of minutes 
my dream is blasted. Once again we could 
not get on a playground of common interest. 

You are a well-established business man, good 
home, fine family, known to be a buyer of ultra- 
conservative bonds. 

I am a securities salesman and sell more than 
a liberal quota. I specialize in speculative is- 
sues that pay 10 per cent and show consider- 
able promise of paying a 100 per cent to those 
who get in early. My best offerings this week 
are limited issues in a rabbit sausage factory 
and a new method of making rubber tires out 
of seaweed. I launch upon you as a sure pros- 
pect and one minute later I find that you are 
not interested in my plans of investment and I 
am urged to be on my way. Again there was 
nothing in the salesman’s kit that could possibly 
interest such a buyer. 

We all love the great American game of foot- 
ball. We have brothers or cousins or the neigh- 
bor’s boy to watch. We have memories to re- 
call of how twenty years ago we fought to a 
standstill the same traditional foe. There is 
an urge to be there. The price of the ticket, 
a postponement of an important business mat- 
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a postponement of an important business mat- 
ter, foul weather or fair, all that matters not 
a bit—we will be there. 

A distinguished Englishman is your guest. 
He has seen one football game. He was not 
told even the object of the game. His recol- 
lection is that a lot of sheep are in distress and 
do bodily injury to each other in the scramble 
to get to safety. He was even unwillingly 
pushed into such a game in a New York sub- 
way at 5 p. m. the day he landed in New York. 


When you tell him of your good fortune of . 


having been able to obtain a box seat for him 
on the fifty yard line and that the ticket is 
worth its weight in gold, he calmly tells you 
that he has heard of a cricket game to be played 
at a club in a nearby city and that is where he 
is going. 

Your everyday experiences should definitely 
fix in your mind that you cannot commence to 
sell insurance until your prospect commences to 
want it. You haven’t a chance in the world to 
sell a dollar’s worth unless you know why you 
would buy insurance if you were situated 
exactly as your prospect is. Again I say to 
you that you have nothing that a prospect wiil 
buy until you have well fixed in your own mind 
all the conclusive proofs that it will do more 
for him than his present plan of investment. 
You must rehearse your approach so that be- 
fore you are very long in the presence of a 
suspect you will specifically ask him what is his 
present plan of investment. 

If he has none, because there’s nothing avail- 
able to save or invest, that’s unfortunate news, 
but news, nevertheless, that you eventually had 
to hear, possibly after becoming disliked be- 
cause of useless persistence. You can find out 
when he is going to be in line to consider a 
plan of investment. 

Where there is character and means a sale 
can be made. There is some form of insur- 
ance, a protection or investment plan, an annuity 
of a speculative survivorship that has sufficient 
merit to command respect with your prospect's 
present plan of investment. It is reaching far 
to anticipate that you can make it a prospect’s 
sole plan of investment, but until he indulges 
to a goodly percentage of his ability, there is 
always a chance to sell. 

The burden of placing business is squarely 
up to you and not to the buyer. It is largeiy 
a matter of education of the buyer. You must 
approach him with no thought whatsoever of 
selling him. You cannot be any more interested 
in making a commission from him than you 
would be from your own widowed mother. Ap- 
proach him as you would your own mother, 
with confidence, with integrity in your heart, 
with positive proof of what you are talking 
about, and show what can be accomplished by 
your plans. It is his interest and not yours 
that must be satisfied. 

You have done all this and yet he does not 
buy. There is still a reason to overcome which 
only your own resourcefulness can accomplish. 
You check over every possible reason and say 
to yourself, “I told him everything.” No doubt 
you did, but still the burden is on you. 

Did it occur to you that what you were ex- 
blaining to the prospect, that was so clear to 





you, may not have registered with him? I 
have said the same thing to people in eleven 
different ways and thought they understood, 
but when it was explained once more for the 
twelfth time in a different way, I suddenly 
found out that not once in all the eleven pre- 
vious explanations had I succeeded in regis- 
tering the thought I was trying to establish. 

Prospects are peculiar in one way. They 
want to be sold, but put the burden of doing 
it on you, and even when you are at your wits’ 
end they do not advance one objection for you 
to overcome. It is up to you to ferret out 
that objection. 

I know of one that is always hidden and yet 
very easy to overcome when you light upon it. 
Men resist the thought of obligating themselves 
to pay for something as long as they live. 
That is their conception of the ordinary life 
policy, the one that really fits their needs. You 
can offer them a twenty-payment life proposi- 
tion or ordinary life with dividends accumulat- 





CAN YOU write Health and Accident 
Insurance? 


Do you want Large immediate earn- 


ings plus liberal renewals on your 
business? 


If so—We want you with us right now 
as a District or General Agent: 


Best protection to policyholders, low 
premiums, wide coverage, unexcelled 
service to all. 


Write 
Superintendent of Agencies 
INCOME GUARANTY COMPANY 


South Bend, Indiana 
Drawer 422 








The Verdict 


Your success as an underwriter de- 
pends upon the verdict brought in by the 
greatest jury in the world—the American 
public. For seventy-six years the Mas- 
sachusetts Mutual has been building up 
a nation-wide reputation. Its friends 
are everywhere and are ever ready to 
testify to the efficient service that it 
always renders. There is no better 
company to buy from and none better to 
represent in the Field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


More than a Billion and a Half 
of Insurance in Force 

















Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$4,696,313.08 on Deposit with the 
Indiana Insurance Department 


$567,115.17 Surplus Protection to 
Policyholders 


$45,000,000.00 


NEW STANDARD POLICIES, LOW RATES, 
D'SABILITY CLAUSE, DOUBLE INDEM« 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


Insurance in Force 


TERRITORY OPEN IN} 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
ARKANSAS, TENNESSEE, TEXAS, IOWA 
AND CALIFORNIA. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 











North American 
National Life 
Insurance 


Co. 


Nashville, Tennessee 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


Chas. M. McCabe, President 
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ing and the resistance there is that they cannot 
have as much protection as they anticipated for 
the amount of money that they can put aside for 
insurance. The result is no action. On one you 
pay forever and the other costs too much. The 
agent loses patience. He answered the first ob- 
jection by presenting a proposition that over- 
came it, only to get himself into another one. 
The agent who will quit is licked right there 
and goes away questioning the character of the 
prospect. 

There is an appeal that will win that pros- 
pect. He happens to have enough native horse 
sense to know that some time his problem will 
be solved and he is just going to sit tight un- 
til some resourceful fellow shows him how. 
Here is the answer: 


THE ANSWER 


He wants all the insurance he can get because 
he needs protection for his wife and little ones. 
He resists the thought of paying forever. Why 
not show him that seventy-five hundred dollars 
of twenty-payment life will pay a certain amount 
each month to his family if he dies? Then 
show him what ten thousand of ordinary life 
will pay to his wife every month if he dies. 
The cost is about the same, so you are ahead in 
the argument so far. Still he is looking for- 
ward to the day when that twenty-payment life 
policy will become paid-up; he has no apprecia- 
tion of its value as a monthly income to his 
family. 

Then show him what the reduced paid-up 
value of the $10,000 ordinary life policy means 
as a monthly income to his widow if he does 
stop paying for it after twenty years, as he had 
in mind with the twenty-payment life plan. With 
the widow at a much older age with shorter 
expectancy, and the children grown up (main- 
taining themselves), it will surprise your pros- 
pect to know that the reduced paid-up value of 
$10,000 of ordinary life after twenty years pays 
more dollars of monthly income, proportionate 
to the amount required for the widow alone, 
than would have been the proceeds of $7500 
of the twenty-payment life policy should the 
widow have become dependent upon it when 
she was young and with little children to sup- 
port. 

Just ask your prospect, for example, if two 
hundred dollars a month to a widow alone at 
fifty-five is not of more value to her than three 
hundred a month at age thirty-five with three 
children to support. You win another point 
in the discussion by knowing your business 2nd 
showing conclusive proof to your prospect. He 
is gaining confidence because for the first time 
he has met an agent who has shown him a 
proper solution of his insurance problem. 

I have learned two things very well. One 
is that he who protects his family while he lives, 
also protects his own old age. The other is 
that the shorter expectancy of old age enhances 
the value of reduced paid-up policies to monthly 
income values equivalent to larger values at 
younger ages. 

Your problem is to educate your prospects 
on the real merit of insurance. You could not 
stop him from buying it if he actually knew 
and understood as much about it as you have 











well as the Insured during his life. 


in Trust. 


pany or bank trust department. 


Insurance 


Insurance in force $2,750,000,000 on 
over 6,250,000 policies, insuring over 
4,000,000 lives. If your policy bears the 
name John Hancock it is safe and 
secure in every way. 7 











JOHN HANCOCK SERIES 


LIFE INSURANCE TRUSTS 


Is it a good thing for the proceeds of Life 
Insurance Policies to be handled In Trust? 


LYE insurance companies and their agents are interested in the welfare of the Beneficiary, as 
Where arrangements have been made for the insurance to 
be paid in a lump sum, it is manifestly a good thing for the Beneficiary to have the money cared for 


Almost every lawyer, banker and business man knows of cases where insurance money left for 
wife and children has been dissipated. Do you want yours to take this route? 


One method is to have payments made by Annuities or Monthly Installments. Another satis- 
factory arrangement is to have the money go into Trust, administered through a reliable trust com- 


This subject is fully treated in the John Hancock book, entitled ‘Estate Conservation and Life 
Trusts,”’ which will be sent on request. 
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learned yourself from your textbook. 


people that bought insurance. 


sage register a strong appeal. 


Advertisers : 


“A good advertiser, preparing his copy, real- 
izes that he must do with every piece of ad- 


vertising five things: 
First, he must make the people see it. 
Second, he must make them read it. 
Third, he must make them understand it. 
Fourth, he must make them believe it. 
Fifth, he must make them want it. 

“Tf the advertisement fails in any one of 
these five things, it fails in all five. 

“If you have what the people want and they 
don’t know that you have it, you fail. If you 
have what they want and you know how to let 
them know you have it, failure is impossible.” 


My message to you is to hunt out people 
with character and means, develop “it,” have a 
purpose, and then think of your client’s interest 


instead of your own. 


Opposed to Banks Selling Life Insurance 
Cuicaco, February 27.—Assurance that bank- 
ers generally and the insurance trust committee 
of the American Bankers Association are op- 
posed to bankers selling life insurance was given 
here on Monday by Leroy W. Mershon of the 
United States Mortgage and Trust Company 
of New York, formerly secretary of the trust 
division of the American Bankers Association. 
Mr. Mershon was the speaker in the fifth and 
last of the series on Life Insurance Trusts con- 
ducted by the Northern Trust Company and the 
Chicago Association of Life Underwriters. 
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Take 
the same message to him that you took to other 
If that does not 
get you the order, take the same message back 
again if it fits him, only say it in another way. 

If he has character and means, blame your- 
self until you find a way of making your mes- 
I have seen it 
work the twelfth time and then wondered why 
I did not present it that way the first time. 

I want to quote from a news clipping I have 
been carrying in my pocket, a few excellent re- 
marks that I think were brought out in a re- 
cent meeting of the Association of National 


He declared that underwriters should have 
confidence in the trust officer and not fear that 
a policy would be sol dover their heads by him. 
On the other hand he declared that more insur- 
ance will result from their acquaintanceship be- 
cause the organization work of the American 
Bankers Association has caused the trust officer 
to put his finger on the sore spot of an estate 
usually inadequacy of life insurance. 

He also warned the life underwriters not to 
write Wills for their clients, because many such 
that he had seen were defective. This should 
be left for the lawyers, he said. In discussing 
Judge Gary’s will he asserted that he was dis- 
appointed in it because it gave advice of a nega- 
tive character about investments rather than 
explaining how to analyze them. 


Judea Life’s Disbusements 
In a tabulation in a recent issue of THE 
SPECTATOR, the total disbursements of the Judea 
Life, of New York, in 1927 were erroneously 
given as $211,857. The correct amount was 




















$121,857. 
Stephen M. Babbit 
President 
HUTCHINSON KANSAS 
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Development of Life Insurance 
Organization 


By Cuarites M. Biscay 
Ordinary Manager, Western and Southern Life Insurance Company 


the modern manufacturer and executive 

has been seeking for a new way to speed 
up production and increase sales, either through 
the medium of printers’ ink or the salesman’s 
logic. 

From the beginning of time, no man has ever 
been able to devise a standard or a set for- 
mula on how to be a success in life but I am 
satisfied that all of us are developing in our 
own understanding of that natural law which 
governs in the realm of morals as in the world 
of physical effects. 

Every man engaged in the life insurance busi- 
ness to-day is expected to possess a capacity for 


es since the beginning of big business, 





From_an address before the National Fraternal Con- 
gress, Chicago, February 22. 


TWO 





judgment, grit, character, honor and integrity. 
In other words, the present-day life insurance 
man must be resourceful and if he has been 
privileged to select and supervise men and 
build up a field organization for his company, 
he must be endowed with the requisites just 
mentioned and, in addition, he must be patient, 
courageous, decisive and capable of diagnosing 
human nature. With these qualifications, the 
field or agency executive is fully equipped to 
select and direct men in the fundamentals of 
life insurance salesmanship. 

When one considers that there is over $85,- 
000,000,000 of life insurance in force in this 
country alone and that the American people have 
such a clear conception of thrift that they de- 
posit more than $4,000,000,000 a year for life 


MEN 





We have two new terri- 
tories for two good men 
under real general 


agents 


contracts. 


Address 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 





insurance, it is a compliment to the vast army 
of field workers that they have been able to so 
educate the public. 

Now, it is the duty of a manager of agents, 
to select only such men who have at least ordi- 
nary intelligence, a fair education, a deep re- 
gard for loyalty, and the twentieth century at- 
tribute—personality. 

We must recognize that nothing merely hap- 
pens. That there can be no such thing as 
chance. Everything is the effect of a cause. 
Every expenditure of energy, every thought, 
and every cause must have a definite effect. As 
every thought and action of our life, either so- 
cial or commercial, is governed by natural law, 
the effect that is produced is in proportion to 
the amount of power generated when we start 
our brain to work to accomplish whatever 
particular result is desired. 

The development of a life insurance organ- 
ization is no more complicated, in my opinion, 
than the development of men in any other line 
of business. It is unfair to the new man whom 
we take into our business to give him a mere 
rate book and a few applications and tell him 
to go and see his friends and relatives and 
bring in some business. No wonder so many 
men get discouraged. Now, I do not believe 
that a man should be given any impression 
that he must be a salesman to sell life insur- 
ance. He must at least be a believer in life 
insurance and prove his belief by buying a policy 
on his own life. The very reason why he 
bought a policy on his own life is the very rea- 
son why he should be able to persuade the other 
man to buy a policy. 

It is a generally admitted fact that most cf 
us are fundamentally alike, because whenever 
we enter into a new line of endeavor we are 
more or less in a plastic state and subject to be- 
ing moulded according to the rules and regula- 
tions of the agency director. We must do a 
little more than merely hand him the rate book 
and applications. We must teach him, not alone 
the value of life insurance protection but we 
must teach him how to apply this protection to 
the different individual needs, be they family 
needs or business requirements. 

The development of new agents is accelerated 
by enthusiasm. Our greatest personal producers 
are men who have permitted nothing to inter- 
fere with their determination to succeed. That 
determination backed by the resolute enthusiasm 
of the manager forms an effective combination 
for the achievement of permanent success. 


Detroit Life Meeting 
On Tuesday, February 28, the Detroit Life 
Insurance Company held a sales congress for 
its agency representatives of the Detroit dis- 
trict and agents from many other towns of the 
State of Michigan. 
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Minnesota Agents of Central Life Meet 

J. F. Branton, Minnesota State manager of 
Central Life Assurance Society, Des Moines, 
called all of the Minnesota representatives to- 
gether at the Curtis Hotel, Minneapolis, on 
Saturday, February 11. President T. C. Denny 
and Agency Instructor George T. Carlin were 
present from the home office. 

President Denny gave’ a resume of the past 
year showing the gain in insurance in force, 
in the assets of the company and the low mor- 
tality for 1927. With a mortality of only 32 
per cent, more conservative business administra- 
tive methods and the continuation of the same 
plan of selecting its risks, the company was 
never in such good condition as it is to-day. 

Mr. Carlin gave a most instructive talk on 
salesmanship and told the representatives pres- 
ent how they could rise above the average sales- 
man in life insurance by becoming acquainted 
with the modern ideas in life insurance so as 
to fit the needs of the buyer. Several of the 
salesman were on the program also and con- 
tributed to one of the most helpful meetings yet 
held. 


A Penn Mutual Woman’s Triumph 

Mrs. Alice L. Doke, of Ephraim, Utah, a 
special agent of the Penn’ Mutual Insurance 
Company, delivered more policies in 1927 than 
any other special agent in the company’s entire 
field force. She is a most successful business 
woman, owning and operating ranches and farm 
properties jointly with her husband. Her 
acquaintance is as wide as the boundaries of 
her State. 





unlimited production. 
rights. 





Scranton - Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THESPECTATOR 





American Central Officers Visiting South 

Southern territory is receiving. considerable 
attention from officers of the American Central 
Life Insurance Company. Medical Director 
James M. Smith is visiting the company’s of- 
fices at Montgomery and Birmingham, as well 
as at New Orleans, headquarters of J. J. 
Dubourg, superintendent of agencies for Louts- 
iana. 


Vice-Presidents R. T. Byers and R. A. Hunt 
are also in the South—the former in the inter- 
ests of the company’s investment department, 
and the latter in the interests of the department 
of special coverages. Both men plan to include 
a visit to G. E. Varney, superintendent © of 
agencies for Florida, at Bredenton. 


Boston Chamber of Commerce Hears 
Winslow Russell 

Boston, Mass., February 27.—The attendance 
at the luncheon meeting of the Boston Chamber 
of Commerce on February 23 was over 50 per 
cent composed of Boston life insurance under 
writers, this being the first time that these meet- 
ings have been addressed by a life insurance 
man. Winslow Russell, vice-president of the 
Phoenix Mutual, was the speaker, and many 
considered it a very worth-while opportunity to 


- avail themselves of some good points he made 


about life insurance of which they were in the 
dark. “To the life men present, while thor- 
oughly familiar with these points, it afforded 
a chance to meet potential prospects. 
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A Striking Record of Progress } 


HE extent 

to which 
MODERN LIFE 
INSURANCE 
SERVICE is 
finding a place 
in the life of the 
American peo- 
ple is clearly re- 
flected in The 
Guardian’s 
striking record 
of progress 
in recent years, 


INSURANCE 
IN FORCE 


An interesting and comprehensive 
survey of The Guardian’s growth 
during the current decade is shown 
graphically in the Company’s Sixty- 
eighth Annual Statement. 
request to the Home Office, a copy 
will gladly be forwarded to you. 
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